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Service Begets 
Confidence 


EPUTATION is based on 

what people think of you 
who know you best. The best 
evidence of the dependability of 
Peoria Life Service is what the 
Company’s policyholders them- 
selves say about it. Witness these 
extracts from typical letters 
which are constantly received: 


“T call this real and prompt 
service which should make every 
policyholder appreciate his in- 
vestment in your company 
* * * This type of serv- 
ice makes the policyholder think 
highly of the Peoria Life * * * 
I surely enjoy being in your com- 





























pany and wish you the best of 
success * * * If I can do any- 
thing such as recommending the 
life insurance and the human 
sympathy of your company, it 
will be a privilege to do so * * * 
Our family cannot say too much 
for your company * * * Naturally 
I’m more thoroughly sold on the 
Peoria Life than ever * * * The 
Peoria Life has been so very 
good to me that I find it hard to 
express my appreciation.” 


Such favorable opinion builds 
reputation and confidence, and 
these are today, more than ever, 
the most precious assets that a 
life insurance agent can enjoy. 
Peoria Life agents are fortunate 
in the loyalty and esteem which 
they and their company com- 
mand. 
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METROPOLITAN LIFE 


INSURANCE COMPANY 


Annual Report to the Holders of 42,672,418 Life Insurance Policies 


URING the past year this Company has maintained its 
strong position in the life insurance field. 


Metropolitan’s life insurance issued, revived and increased 
in 1932 amounted to more than Three and a Quarter Billion 
Dollars. 


The income for 1932, the largest in the Company’s history, 
showed an increase over the previous year of $14,859,229.33 
and amounted to $921,953,100.70. 


The Metropolitan in 1932 
—paid to policyholders $562,804,650.79 
—added to policy reserves $109,755,306.00. 
—set aside for dividends to policyholders in 1933, $101,- 
685,956.00 
—increased its contingency reserve by $26,550,000.00. 
—increased its surplus by $13,541,501.95. 


The assets of the Company at the end of 1932 were $3,769,- 
372,425.28, an increase of $179,256,771.56 during 1932. New 
investments made in 1932 amounted to more than $300,000,000 
and cash on hand was increased to $64,025,923.35. 


After making provision for policy reserves and other liabili- 
ties, and after the apportionment of $101,685,956 for dividends, 
the Company held, on December 3lst, 1932, a contingency 
reserve of $43,000,000, and a surplus of $240,811,739.47—a 
total of $283,811,739.47. 


The strength of a life insurance company lies in the spread 
of its obligations over a long period of years and in a sound 
policy of diversification of investment pursued through the 


years under expert guidance and in accordance with conserva- 
tive investment limitations prescribed by law. 


Metropolitan assets consist of 


tt Litt eiece cen bbasceadenssssesesa bees 1.70% 
Bonds—Federal, State and Municipal........... 7.70% 
EE nina 6 664 c deb idigecesecse¥sse 18.00% 
Bonds—Public Utility .............-..--.50055 9.03% 
Bonds—Miscellaneous ..............0+seeeeees 3.28% 


Stocks—(Preferred 2.028%; Common 0.002%).. 2.03% 
Mortgages on Real Estate 


City 34.42%; Farm 4.38%. ............0000:: 38.80% 
Real Estate (including foreclosed properties).... 2.78% 
Loans to Policyholders .................se000% 12.63% 
Premiums, deferred and in course of collection.. 2.01% 
Interest due and accrued, Rents, etc. ........... 2.04% 


The favorable mortality experience of the Company in 1932 
has followed its careful selection of business and the continua- 
tion of its health and welfare activities. 


During the year 1932 many leading corporations of the coun- 
try paid millions of dollars to the Company for contracts 
covering their employees for Group Life, Health and Accident 
protection and for future Retirement Incomes under some 
of which continuing payments on the part of the Metropolitan 
will extend into the next century. 


Life insurance is the most effective way of providing for the 
future of one’s self and one’s dependents. Through the Metro- 
politan approximately one-fifth of the people of the United 
States and Canada are making such provision. 








Report for the Year Ending December 31, 1932 


(In accordance with the Annual Statement filed with the New York State Insurance Department) 


PGS PES PES HME re $3,769,372,425.28 
(Greater than those of any other financial institution in the world) 
Liabilities 
i Ds tenes eveeeeven $3,195,064,184.00 
Reserve for Dividends 
payable in 1933 upon 
Industrial Policies . . . .$50,648,419.00 








Ordinary Policies ..... 48,756,772.00 
Accident and Health 
as ons p00esee _ 2,280,765.00 
8 era 101,685,956.00 
All Other Liabilities............... 188,810,545.81 
Contingency: Reserve .............. 43,000,000.00 
Unassigned Funds (Surplus)........ 240,811,739.47 
$3,769,372,425.28 
I ok la bil ah a's Sette call $921,953,100.70 
Increase in Income during 1982......... 14,859,229.33 
Increase in Assets during 1982.......... 179,256,771.56 


Note—The values used for stocks and for bonds not sub- 
ject to amortization are those furnished by the National 
Convention of Insurance Commissioners. 


Paid-for Life Insurance Issued, Revived and Increased in 
1932, $3,273,178,268. Ordinary, $1,571,593,135; Industrial, 
$1,555,395,118; Group (Excluding Increased) $146,190,015. 


Life Insurance Outstanding 





Ordinary Imsuramee ...............:;- $9,903,141,559.00 
Industrial Insurance (premiums pay- 

able weekly or monthly).......... 6,535,046,064.00 
EY MED 6.6 Du a caw saws «teen 2,542,555,585.00 
Total Insurance Outstanding........ $18,980,743,208.00 


Policies in Force (including 1,349,680 
Group Certificates) ............... 42,672,418 


(More than those of any other life inswrance company in the world) 


Accident and Health Insurance Out- 


standing 
Principal Sum Benefit............... $1,345,345,796.00 
Weekly Indemnity ................. 12,341,911.00 
Dividends Paid to Policyholders to date 
plus those declared for 1938.......... $823,137,177.61 








This is a mutual Company. There are no stockholders. 


All of its assets are held for the benefit of its Policyholders. 


METROPOLITAN LIFE INSURANCE COMPANY::NEW YORK 


FREDERICK H. ECKER, President 







LEROY A. LINCOLN, Vice-President and General Counsel 
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Officials Differ 
in Their Views 


Regardless of Strong Personal 
Opinions, Conference May 
Bring Uniformity 


GREAT INTEREST SHOWN 





Expected That Chicago Meeting of In- 
surance Commissioners May Bring 
Better Understanding 


NEW YORK, April. 6—Predictions 
as to the probable outcome of the com- 
missioners’ meeting in Chicago this 
week are extremely scarce. Those who 
are in the best position to hazard an 
accurate forecast are also aware that 
wide differences of opinion prevail and 
that these diverging views have the sup- 
port of some strong personalities. It 
is expected to be a lively session but 
there are hopes that out of it will come 
some sort of uniform regulations that 


will be more satisfactory than the pres- 
ent method of each state issuing its indi- 
vidual regulations. 


No Major Changes Now 


That no major changes in New 
York’s regulations are to be looked for 
before the conference may be inferred 
from a statement by Superintendent Van 
Schaick in his announcement of certain 
additional liberalizing features in which 
he states that “the future attitude of 
the New York department will be an- 
nounced after the benefit of the discus- 
sions at that gathering.” 

These latest liberalizations permit 
loans above the $100 limit for taxes, in- 
terest, rent, hospital and medical ex- 
penses and food, educational purposes, 
agricultural purposes, and for preven- 
tion of penalties on prior commitments. 


May Secure Partial Removals 


Since many of the states having 
policy loan moratoria have not added 
these or other liberalizations, it is as- 
sumed that considerable attention will 
be devoted at the meeting to securing 
unitormity on these features, which 
amount to partial removals of the re- 
Strictions. 

There would seem to be little cause 
to tear that any commissioner or group 
of commissioners will go ahead and lift 
the moratorium prematurely. Some of 
the companies most favorably situated 
as to liquidity could stand demands for 
loans and surrenders far in excess of 
anything they have yet been called upon 
to meet. Yet there is no doubt that 
such a run would swamp some of the 
Weaker companies and the resulting 
Iright among policyholders would 


quickly bring about a rush of panic 
Proportions which no company in exist- 
ence could meet. 

The result on policy loans when a 
company fails or even is threatened with 
disaster was shown by the Illinois Life 


Standard Practice Desired 





Meeting of Insurance Commissioners Convention Likely 
to Provide for a Gradual Unfoldment of the Morator- 
ium Blanket for All Fundamental Requirements 





The meeting of the National Conven- 
tion of Insurance Commissioners at the 
Palmer House in Chicago, Friday and 
Saturday of this week will tend to crys- 
tallize sentiment on the life insurance 
moratoria issued in various states. It 
is hoped that there may be some agree- 
ment as to uniformity in practice and 
there may be considerable discussion as 
to how and when these edicts shall be 
removed. 

Following the meeting of the com- 
pany executives from the west and 
south in Chicago last week, a commit- 
tee consisting of Daniel Boone, presi- 
dent Midland Life of Kansas City, who 
is head of the American Life Conven- 
tion; B. K. Elliott, manager and gen- 
eral counsel of fhe organization; O. J. 
Arnold, president Northwestern Na- 
tional Life, and Henry Abels, vice- 
president of the Franklin Life, went to 
New York to confer with Superinten- 
dent Van Schaick. The Chicago meet- 
ing followed a conference in that city 
with Nelson B. Hadley, chief life insur- 
ance examiner from New York. Some 
companies evidently had taken the po- 
sition that there should be at ieast a 
partial lifting of the moratorium in New 
York or placing it on a restricted basis, 
the same as is done with banks where 
they cannot open on a 100 percent basis. 
It was feared New York might take 
some independent step in this direction. 


Officials Were Alarmed 


This alarmed the officials throughout 
the west and south, they believing that 
any attempt to place a moratorium on 
a restricted basis or to lift it at this 
time would be highly detrimental and 
might be very destructive. If Superin- 
tendent Van Schaick had any such plan 
in mind the delegation hoped to dis- 
suade him because the contention was 
that any effort on part of any one state 
to take action without regard to others 
would lead to reciprocal attacks of a 
highly violent nature and perhaps ulti- 
mately an appeal to the national gov- 
ernment if the movement became so 
acute that other states could not con- 
trol the situation. 

In the meantime Insurance Commis- 
sioner Brown of Minnesota, president 
of the National Convention of Insurance 
Commissioners, agreed to call the meet- 
ing in Chicago. Before Commissioner 
Brown could decide just what action to 
take he was sounding out some of the 
officers. Some felt that the meeting 
should consist only of the officers and 
members of the executive committee 
while others believed that a general 
meeting should be held. It was found, 
for example, that some states do not 
have sufficient appropriation for their 
officials to attend many meetings of this 
kind. It would be unfair for a commis- 
sioner himself to shoulder the expense. 
However, Commissioner Brown called a 
general meeting and asked the various 
officials to wire him if they could at- 
tend. 





(CONTINUED ON PAGE 19) 


There are many questions to come up 





in view of the differences here and 
there. There have been modifications 
of original plans in some states. There 
are perhaps 14 states or so that have 
not issued any edicts. The companies 
domiciled in those states have encount- 
ered some difficulties, especially where 
they announced that owing to the rul- 
ings of other states they could not pay 
surrenders or loan values. In some 
cases violent threats were made by a 
few policyholders and companies were 
forced to pay regardless. Some states 
where the moratorium does apply have 
contended that it is unfair for companies 
to pay policyholders in some states 
where no official action has been taken 
and be prohibited in others. 

There is some feeling between com- 
panies down east on the subject and 
also on the farm mortgage moratorium 
movement that started in Iowa. Some 
leading executives have taken opposite 
views and much bitterness has been en- 
gendered. 


Drift of Opinion Seen 


It now seems that no state in the near 
future will lift or modify its morator- 
ium to provide for a restricted opening 
but there is a general drift of opinion 
that so-called necessary claims for le- 
gitimate fundamental uses should be al- 
lowed. Companies would have to de- 
cide on the good faith of claimants. 
Superintendent Van Schaick of New 
York this week modified his original 
decree to provide for such claims 
Superintendent Palmer of Illinois had 
acted along that line previously. A few 
other commissioners have taken similar 
action. It is claimed by many company 
officials that this is the logical course 
to take. People that want the money 
for actual needs, where they cannot get 
it anywhere else, should not be debarred 
from receiving it from their life insur- 
ance. 

The impression grows that there 
should be a gradual unfolding of the 

(CONTINUED ON PAGE 19) 








Mollified Policyholder 
Lays Down $200,000 Cash 


Within a period of only a week 
or two, I. B. Jacobs, educational 
d'rector of the Spaulding agency 
of the Mutual of New York in 
Chicago, had the experience of ar- 
guing with a policyholder for an 
hour or more against surrender- 
ing two policies, subject to the 
cash being paid when the mora- 
torium is lifted, and then of hav- 
ing the man walk in unannounced 
and lay down $100,000 currency 
and four certified checks, each for 
$25,000, with which he purchased 
a single premium retirement in- 
come contract. 














Disability Loss 
Shows Increase 


Figures Are Taken from the Com- 
panies’ End of the Year 
Statements 


GIVE NEW YORK EXHIBIT 
Statistics on Annuities Show That Gain 
Was Made on the 1932 


Operations 





By R. B. MITCHELL 

NEW YORK, April 6.—Disability 

losses of New York admitted companies 

last 

from annual 
from this 

1932 as against 


rose about one-seventh year over 
1931, 
show. 
$63.136,538 in 
1931. 
vious four years are: 
$18,000,000; 


$47,700,000. 


figures statements 


Losses source were 
$55,881,- 
The figures for the pre- 
1927, $20,500,000; 


1929, $21,800,000; 


555 for 


1928, 


1930, Disability payments 
exclusive of premiums totaled 
$54,402,715 last year, while premiums 
waived amounted to $11,540,303, Figures 
are shown in detail in the table on 


page 2. 


waived 


Double Indemnity Showed Profit 


Double indemnity showed a profit in 
the aggregate, the total gain from this 
source being $7,437,330 as against $4,- 
250,000 the year previous and $5,483,000 
in 1930. First year disability premiums 
showed a marked drop, almost entirely 
on account of the changes in provisions 
and rates effected by most companies, 
although the general decrease in new 


business written had its proportionate 
effect on disability. 

The 1932 annual statements separate 
disability payments from premiums 


waived, a departure from the set-up of 
the earlier statement blanks, which 
grouped both these amounts in one 
entry. The size of the amounts waived 
for premiums is impressive, especially in 
view of the small amount of attention 
usually paid to this item. 


Figures on Annuities 


The figures on annuities refute the 
prevalent but erroneous idea that annu- 
ities are written at a Almost all 
companies showed a gain from invest- 
ment on anniuties in excess of their 
mortality loss on this class of business. 
A few companies even showed a gain 
on mortality. 

Since the gain from investment on 
annuities is based on year-end reserves 
it is probably a little higher than it 
would be by the more mathematically 
accurate method of using the average of 
the reserves held during the year. Be- 
cause of the stress on annuity sales dur- 
ing the last year it is presumable that 
the increase in the reserves consider- 
ably more than offset the usual decrease 
due to deaths and surrenders. 

While the annual statement blank 
contains an item “mortality gain or loss 

(CONTINUED ON PAGE 19) 
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Van Schaick Lifts 
Lid Little Higher 


Payments Are Allowed For Edu- 
cational and Agricultural 
Purposes 





TO PAY TAXES AND RENT 


New Regulations, Legislation and 
Amendments to Moratorium Rules 
Are Reported in Other States 


Superintendent Van Schaick of New 
York has issued another amendment to 
his list, thus lifting the lid higher. 

If the applicant has no other reason- 
able means of meeting the necessity, the 
new amendment permits payment of 
cash surrender values and making policy 
loans for the purpose of paying taxes, 
interest, rent, hospital and medical ex- 
penses and the purchase of food for the 
assured or his dependents. Withdraw- 


als or payments may also be made for 
educational purposes, to farmers for ag- 
ricultural purposes and for the preven- 
tion of penalties on commitments en- 
tered into prior to April 3, the date of 
this latest amendment. 

Mr. Van Schaick stated that questions 
as to the extent and duration of the 
emergency which brought about the lim- 





(CONTINUED ON PAGE 10) 


Commissioners’ Group 


to Assist 


R.F.C.Urged 





By M. A. LINTON 
President Provident Mutual Life 


When is a holiday not a holiday? Ask 
any life insurance man and he will tell 
you in no uncertain terms that he knows 
of one that is not. He is thoroughly 
fed up with the particular type of holi- 
day in his line of business. It is a 
period which calls upon all of us to uti- 
lize our reserves of courage and confi- 
dence in the future. Although the cash 
and loan value moratorium has led to 
great confusion and uncertainty, I am 
one of those who believe that coura- 
geous leadership is going to develop 
soon to find a sound solution of our dif- 
ficulties. 

The subject is tending to come to a 
head for the reason that the press is be- 
ginning to speak out more plainly about 
what is going on in the life insurance 
world. This is not surprising since so 
many millions of its readers own life 
insurance policies. It is but natural for 
the public, now that the banking crisis 
is past, to wonder why the life insurance 
companies must be subjected to severe 
restrictions in the payment of cash and 
loan values. As a whole policyholders 
have accepted the situation philosophi- 
cally and with understanding. How 
long this attitude would last if the open- 
ing were unduly delayed and the press 
began to ask pointed questions, is an- 
other matter. Certainly the field repre- 
sentatives of the companies feel the sit- 
uation keenly as clients here and there 
speak their minds. 





What are the ways out? Where is 
the authority that will integrate the 
forces controlling life insurance opera- 
tions and lead to an orderly and states- 
manlike solution of the problem? Al- 
though we do not know what steps are 
contemplated, I am nevertheless confi- 
dent that the answers to these questions 
are being vigorously sought by able and 
forward looking men occupying posi- 
tions of authority in the states and at 
Washington. I would not be surprised 
if powerful leadership among the insur- 
ance commissioners should very soon 
become evident—perhaps before these 
thoughts are in print. 

The stage is being set for action by 
the control that has been placed in the 
commissioners’ hands by the recent 
legislation in many important states. In 
Washington the farm mortgage legisla- 
tion that is under way is a constructive 
move. So is Senator Fletcher's bill that 
would permit the R. F. C. to purchase 
the preferred stock of a life insurance 
company or otherwise to invest in its 
obligations. Of one thing we may be 
certain. The men charged with the eco- 
nomic recovery program of the country 
know what they are about. They do 
not want that program to be interfered 
with by public unrest arising out of an 
inept handling of life insurance prob- 
lems. 

There are undoubtedly a number of 

(CONTINUED ON PAGE 21) 








- Experience on Disability, Double 


Disability prems. 


(From Reports Filed 


Reserves for disability 


Disability disburse. 





Prefers Mortgage 
to Land Bank Bond 


S. F. Westbrook Likes the Direc 
Obligation of Farmer 
Better 


AETNA LIFE MAN’S VIEws 


Companies Know Principal Value o 
Their Holdings—Would Not Know 
Value of Substituted Bonds 


HARTFORD, April 6.—Speaking a 
an individual company executive and not 
on behalf of the insurance company farp 
mortgage conference of which he 
chairman, S. F. Westbrook, vice-presi- 
dent Aetna Life, said in discussing the 
farm relief bill advocated by 
Roosevelt: “As far as I am concerned 
I would much rather hold to farm mort. 
gages and play along with them thant 
delve into the realms of unknown val- 
ues of federal land bank bonds.” 


President 


Given as Individual Opinion 


Mr. Westbrook made it clear that this 
opinion was his own, after a brief stud 
of the farm mortgage relief bill and that 


it did not necessarily represent the 
views of the 15 other companies in the 
conference. He has now left for Wash- 


7 oo 
(_—_ 
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Indemnity and Annuities i in 1 1932 


in New York State) 























For Policy Prems. on Gai _o: loss or annuity 
outstanding Double divs. decl. annuities Reserves From 
Payments Prems. Active Disabled claims, Disability indemnity for 1933 (new and on From investments 
First yr. Renewal made waived lives lives losses gain or loss gain or loss (ann. basis) renewal) annuities mortality *(see _ 
$ $ $ 3 $ $ 3 $ 
i ee <1 .66e veer ene anne eee ee ee 162,954 079,348 3,724,464 $52,256 8,822,207 9,886,646 5,596,302 —2,846,234 —58,329 2,715,308 2,511,229 20,148,658 —198,969 + 189,00 
PE hs a cc ieee we men se wee eis 66,393 058,944 636,336 161,660 3,933,219 4,571,379 74,2 + 95,656 4,203,000 415,778 810,275 + 7,465 +77 
DD Bebsdheeccebtecéevtieeeaescee 9,971 4,227 18,894 5,786 163,568 183,044 t +5,219 ©*518,012 64,958 204,306 —18,916 +3,2 
a BS eee 2,496 14,000 2,564 401 29,862 26,475 E008 3 avees 187 10,497 —418 +41 
TUTTO BEUGRE ccc cc cccccseveccscecs 227 70 33,152 «ssw eaee S358 sevsenc  sencecse =BU,0GB  #$ceoases 600000  $$seoces  ‘s00ece 
GomaGe Tbe (GC. B. We.) oc vcvccccccses 10,821 186,440 208,729 21,395 334,011 474,515 eee 7975,000 870,175 5,002,331 pi 
Dts. sihidegiieescindbashteseess” Teeetee i-s66000  Ge0een 0646006 .Oheeee  js00050  j.j.-2800¢0 ij (96500 jj #04405 uses 42,100 150,830 + 1,508 
Columbian National ................:. 5,702 104,364 53,058 30,213 309,009 650,880 | jj|§§§ 78,225 —136,841  ...222 = caees 53,420 414,083 +6 
Confederation (Can.) (U. 8. Br.) 62 1,751 3,182 921 4,815 28,414 *#255,774 3,000 57,906 
CNNGND GORE, GU Doc cece dccavecece 5,075 4,232 2,325 707 3,725 — wae #GSg500 6208 ij eevee jj s0tece s00nes 
I, I Rea SA Sed th oueeesewicvons 84,178 857,472 1,002,218 155,693 3,557,767 4,653,447 1,307,667 —1,440,705 492,509 967,214 6,816,886 32,174 
Connecticut Mutual ......ccccesceees 102,386 1,015,071 372,914 119,383 3,263,024 3,548,794 706,054 —589,587 350,000 3,446,889 8,565,549 68,49 
Continental American .........6.0.0055 5,403 92,108 44,039 10,391 323,663 454,491 20,650 —106, 341 191,000 1,000 20,522 +: 
PE weweesbdecccnceeessé cee ceues 1,109 2,981 20 531 4,981 G34B 2 a ceces _—— |. é#=R _ @teese © access . seeaes 
TRUMBRNOND GE Be cc cccccccocvcceseccese 66,256 536,470 237,387 52,535 1,781,634 1,923,030 280,747 3,750,720 1,196,060 3,815,497 + 43,144 
Mauitable Of WW. Toc ccc cccccescccccs 906,055 8,335,724 7,296,864 1,384,935 19,345,376 43,643,616 10,333,339 — 00,000 54,675,000 204,825,954 —699,497 + 
Farmers & Traders............ss+00: 1,475 25,409 8,892 3,249 86,388 Sf ae ee... aa)! rer ey eer Tt eee eee seeses 
WEROMty BUTEA] ccccssscccccccccscces 28,837 483,600 244,454 100,549 1,460,584 2,035,713 187,543 6,103 510,028 2,806,502 —29,170 
SED GE Bee. Bvesvivecssvecevcves 54,445 588,064 304,749 111,388 1,716,285 2,723,180 310,402 5,000 495,286 1,410,619 —24,212 
Memes TASS GC WH. Zeccscesccsecccvcss 20,473 325,843 166,056 62,554 819,689 1,563,338 0,000 205,725 1,432,361 —19,529 
Imperial (Canada) (U. S. Br.)....... 217 2,153 3,065 831 5,485 25,078 SD « pseanvee 1,675 —124 + 
John Hancock Mutual (ord. only)... 100,686 1,209,838 1,351,600 229,536 3,891,656 5,422,985 113 1,659,648 4,423,782 + 14,807 
BUOMMORERR ccccccccccccccccccccsccces 6,494 66,228 38,661 10,317 137,367 266,806 107 10,281 228,298 +9,407 
BEOGR, BEWAUR cccccccccccvccvcccecces 187,707 1,948,096 748,037 302,521 5,399,625 7,435,189 686 6,275,382 11,979,434 —87,184 
Manam. Protective .ccccccccecccccceces 1,222 T0608  cccces 2,815 18,395 536 S600  @833 #3} }3}8sesc0ae §$$$(cecees  iiseeecse cseecse i evecer 
Metropolitan (ord. only)............. 627,924 11,674,871 6,435,148 $52,661 11,869,400 33,326,932 . 7 2 +321,759 
PEORATER cccccccccccvcesecessoccecess 1,111 S.38T ccc 715 6,410 3,843 +1,179 D> eels  cuilioee, —mmewion 
BEUNTED DORM ccc cvcccccecscssscceuces 38.189 = aceses eee 5,471 678 a 86h CAekese 8 =6lU here we 
Mutual of Canada (U. 8S. Br.)....... 19 715 >) ree re BOOG =snwesce 8 == sveces —836 mt °ieaees  ideheew -) awbe we 
MEUM CC. FH. Zeccccccsecccsccecsesce 259,924 65,450,745 4,361,862 1,581,939 19,902,658 45,386,838 8,380,837 —9,147,494 +596,098 34,402,824 5,887,511 54,074,473 —400,381 
Wiwbemd WeMeRs cc cccccicvccccvecces 25,909 124,606 5,890 2,842 148,047 110,253 48,227 $6808 #}  csseccs 17,942,225 183,637 4,445,059 —34,219 
National of Vermont............++5+. 9,147 337,193 132,691 40,893 620,005 1,357,709 90,369 —207,907 + 46,658 4,075,549 1,976,248 11,016,525 —156,005 
New England Mut...........seeeeee 19,451 561,075 174,159 79,436 2,132,607 1,702,922 211,156 + 67,111 +5,728 11,308,000 1,347,802 3,921,987 —62,027 
WE. Fe BBRDc ccccccccccscvccescscescece 503,167 11,236,579 9,025;866 3,238,451 36,451,667 73,694,890 15,418,329 —13,585,515 +1,591,434 52,027,448 9,070,385 88,628,205 —566,957 + 
North American Reassur............. 2,789 39,665 36,813 10,145 170,602 247,956 68,445 —4,913 a aie § 8 eweees 8 86=6©<6e0en  ‘oebiees 
Northwestern Mut. ........00eeceees 70,081 eee 122,389 $23,899 645,759 244,634 #116,070 ..saee GRSURSOO * ccvces 3,892,694 + 3,984 
WOME TRATES cc dccevcccessccvcncceses 765 | Bere 48 1,335 256 250 +273 S2005. . seonee.... saness |... 200862 . 
PE TD cece wnecceceecesonccces 91,886 2,077,376 773,296 295,637 4,538,618 7,342,642 1,400,000 —859,375 +181,984 14,700,000 10,419,987 53,146,936 —428,467 
i DD eer 121,259 789,438 310,434 104,683 1,849,921 2,564,221 475,597 —307,586 +151,292 2,566,313 2,239,429 24,431,274 —334,683 
PURE Saceccscccccccavsevscscscenses 178 reer 4,126 14,098 22,999 5,521 ——“Q@903 $j sesecs 29,560 3,376 4,713,240 —20,209 
Postal National ...cccccscscescccces 1,000 Ca.) «sseadee |. aamabe ee 86. eeaeee 2,764 — 688 S00) _ eceten . <ueees. . Senees <0. 405 
Provident Mut. ...ccssccsccceeeveces 82,775 807,455 205,964 74,378 2,368,481 1,956,777 5,569 —59,011 —2,430 7,343,000 1,849,198 8,752,842 Bory” 
Prudential (ord, omly)........6.s065 119,621 65,721,761 9,499,953 976,799 20,299,773 32,021,976 14,229,568 —4,770,795 +2,040,578 24,294,578 9,472,504 38,999,889 be ce 
Beourity Mut, ...cesccccsccsccccsvces 2,728 67,222 31,036 9,692 154,723 277,649 66,974 —27,209 + 20,843 330,000 4,056 30,878 a8 e~ 
BORGS TOR, cccccccccssvcsveccvecssese 19,658 361,680 101,382 32,095 1,020,000 769,411 348,140 —10,018 + 20,104 5,025,000 739,578 2,724,728 — 36,578 33,5 
WORGOGD si veccescccccecesvccssceces 3,012 BRSOG cence 898 34,580 4,268 7,000 413.708 + ij. seecses 96,000 4,127,832 26,247,980 —34,291 326.0 
WORMED ccc vveccdececccececsacsecs 317,002 3,856,931 6,258,332 $54,770 16,173,508 22,712,200 6,854,556 9,418,274 + 142,595 21,549 4,812,300 25,835,319 —186,265 t ry 
Watem Comtrad 2. ccccsccccvcssccccces 28,344 728,519 489,939 136,086 1,938,590 3,945,713 725,134 547,492 + 181,669 6,308,505 1,513,390 6,154,701 —1,836 +14, 
TEED. TAOS ccccvcccccccccccecesesece 4,619 34,421 31,045 225 25,600 26,405 21,500 —31,651 + 2,378 Ree 8 (@6sen5 8§6eaedne ——- 
Union Mutual .....cesccccccvccccess 813 7,988 95 190 an “eeatas “600000 + 8,866 +4,152 9226,941 12,500 79,465 +4, 571 He 
United States Life...........eeeenee 400 7,558 1,540 638 16,806 19,637 8,500 —3,707 SS a err 125,943 +1,829 phos 
54,402,715 11,504,303 —63,136,538 7,437,330 —3, 465, 143 7,903,24 


*Note: 
**To June 30. 

***Not available. 

tIncludes deferred dividends to June 30. 
ttIncludes deferred dividends. 

To June 30. 


These figures are based on annuity reserves 


held at the close of 193 


2, and do not take into account changes in the reserves during the year. 


ttTo April 30. 
$&To June 30. 
§To May 31. 
{To April 30. 
WITo June 30. 
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Business As Usual 
Companies’ Policy 
Research Bureau Continues Bulle- 


tin Series on Practices in 
Present Emergency 


CONTESTS NOT CANCELED 


Presidents Give Views on Way to Meet 
Objections to Policy Loan, Sur- 
render Moratoria 





The wise course of continuing to sell 
life insurance as usual, of completing 
production plans now in process and 
evolving new plans, has been followed 
by the companies, according to a bulle- 
tin issued by the Life Insurance Sales 
Résearch Bureau of Hartford in a spe- 
cial series summarizing present practices 
arising from the current situation. 

One company is holding its policy- 
holders’ months campaign as usual in 
March and April; another opened a ten 
week’s spring campaign March 20; an- 
other a prospecting campaign through- 
out the field. : 

The companies, having no knowledge 
of when the restrictions are expected to 
be lifted, in a great majority of cases 
are assuming that the present situation 
may be normal for some time to come 
and are preparing and carrying out their 
plans accordingly. 

Company President's Views 


Companies naturally are somewhat at 
a loss as to what should be told policy- 
holders and prospects. It has been felt 
the policy loan and surrender moratoria 
should not be the subject of special ex- 
planation effort as this might over- 
emphasize it. On the other hand, it is 
realized that as time goes on the agents 
will be called on more and more to 
make explanations. The Research Bu- 
reau quotes the statement of a company 
president to general agents, emphasizing 
that the state’s action was designed to 
protect the interests of all policyholders; 
that the slight inconveniences caused 
are trifling as compared with the loss 
which would result if the stability of the 
life insurance structure were to be dis- 
turbed. 

The company president reports many 
general agents find their thinking policy- 
holders heartily approve the procedure, 
and he believes every reasonable man 
will do so if he is given the true facts 
regarding it. Another thing that might 
profitably be gotten to policyholders is 
that companies are compelled to invest 
their funds as they come in, and that the 
held of investment open to companies is 
limited to specified classes of securi- 
ties, those issued on a long term basis. 


Liquidity Not Contemplated 


Bonds of all classes are issued for 
terms running from 10 to 100 years, and 
to invest successfully in mortgage loans, 
terms of not less than five years must 
be granted. These investments, he 
pointed out, are not liquid, nor are they 
intended to be, as are investments made 
by banks. 

Under conditions such as those during 
the past few years, it would be abso- 
lutely impossible, he says, to find a 
market in which conversion into cash 
might be made, and to force such con- 
version under these conditions could 
have but one effect, to wreck the inter- 
est of policyholders. 

te Says, “A policyholder can use his 
Policies as collateral in the same way 
that he can use a bond or other asset. 
In other words, his reserve value is in- 
tact and its stability is assured because 
of the present regulations. He can use 





| New Man at Helm | 














HARRY E. MeCLAIN 


The new Indiana insurance commis- 
sioner, Harry E. McClain of Shelbyville, 
Ind., who has been manager of the in- 
surance department of the Farmers Na- 
tional Bank, has now taken his seat at 
Indianapolis succeeding Commissioner 
J. C. Kidd. Mr. Kidd served on the 
executive committee of the National 
Convention of Insurance Commission- 
ers. 








‘ 
it in connection with borrowing if he 
finds that necessary.” 

He finally finds that control of the 
policy loan and surrender items makes 
the life insurance absolutely safe. 

Another company goes so far in its 

(CONTINUED ON PAGE 20) 





Insurance Studies Farm 
Mortgage Refunding Plan 





The Roosevelt measure providing for refinancing of farm mort- 
gages through issuance of up to two billion dollars in bonds through 
the federal land banks, the interest to be guaranteed by the govern- 
ment, is being closely scrutinized by life insurance executives. 

The first question that comes to mind in considering the effect of 
this measure on life insurance companies is whether there would have 
to be any general scaling down of the face of the mortgage if it were 
refinanced. The bill provides that the new bonds might be issued up 
to 50 percent of the fair value of the property, which might mean 70 or 
80 percent of the face of the mortgage. Life companies are so consti- 


tuted that they could not make such a 
sacrifice on a large scale. However, it 
might be, that the general run of life 
insurance farm mortgages are for a face 
amount of not more than 50 percent 
of the fair value of the property. 

Sound Basis Desired 


The desire of the President appar- 
ently is to have this refinancing con- 
ducted on a sound basis. The statements 
of life insurance executives, in com- 
menting on their investments, have al- 
ways been to the effect that their farm 
mortgages were on a conservative basis. 
Therefore it might be that the life com- 
panies could profit directly through the 
proposed refinancing plan of the gov- 
ernment, without being required to 
scale down the principal of their mort- 
gages. 

Some life insurance executives feel 
that the proposed refinancing will have 
a beneficial effect indirectly rather than 
directly upon the life companies. That 
is, other agencies, such as federal land 
banks, joint stock land banks, mortgage 
companies and commercial banks might 
utilize the refinancing facilities and thus 
improve the tone of farm land prices. 

When a farm in a community is be- 








again! 


national army, they will 


nificently doing. 


Bleed—Rise— Fight! 


I am not dead, Sir Andrew cried; 
I am hurt, but I am not slain. 
I'll lay me down and bleed awhile, 
And then I'll rise and fight again! | 


So sang the old Scotch balladeer. 
to be ‘‘ bleed awhile’’ time for the folks in the Field. 
But every Sir Andrew of them soon will rise and fight 
And their big chance is coming in Financial 
Independence Week (April 17-22). By then their bleed- 
ing will have lessened, and they will have regained 
their old spirit, which made life insurance a business 
of preeminent financial magnitude! 


fundamental things that life insurance is so mag- 


Moreover, with their confident air and words, seen 
and heard by millions, this militant army will restore 
life insurance confidence to that part of the public 
which is then doubting or even outright suspicious— 
and thus, also will strengthen the returning faith in 
the entire economic structure. 


Well, this seems 
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THE PENN MUTUAL LIFE INSURANCE COMPANY 


WM. A. LAW, President 


PHILADELPHIA 























ing offered at $75 an acre, the other 
farmers in the neighborhood then regard 
$75 as the value of all the land. Thus, 
if these farms here and there that are 
on the market could be taken out of cir- 
culation, so to speak, through the opera- 
tion of the refinancing, the depressive 
effect of farms being hawked at lower 
and lower prices would be removed. 


This process might seem somewhat 
vague, but some of the life insurance 
executives feel that the benefits that 


are to accrue to life companies will be 
of such indirect nature. 
Scaling Down Impossible 


A company, which had a considerable 
portion of its portfolio in farm mort- 
gages, could not stand a scaling down 
of the face of those mortgages and con- 
tinue to carry out its obligations to its 
policyholders. The suggestion is made 
that if the measure now before Con- 
gress prevails to permit the government 
to invest in preferred stock of insur- 
ance companies, that the life companies 
might then be able to scale down the 
face of farm mortgages to some extent. 
The difference could be made up by the 
amount of the preferred stock sub- 
scribed by the government. 

Many executives are taking a side line 


-position, feeling that President Roose- 


velt’s program must be regarded as a 
whole; that he has definite objectives 
and that the pieces will fit themselves 
together intelligibly in the course of 
time and as the various measures are 
enacted or rejected. 

Secretary Wallace of the department 
of agriculture recently estimated that 
the farm mortgage debt in this country 
is about $8,500,000,000. In addition, 
American farmers have outstanding per- 
sonal or short term debts of various 
kinds amounting to $3,500,000,000, Mr. 
Wallace stated that the farm-mortgage 
debt rests upon about 40 percent of the 
farms and the debt now represents on 
the average about half the value of all 
the mortgaged farms. The debt is, how- 
ever, unevenly distributed. 

Division of Debt 


The secretary stated that about 30 
percent of the volume of outstanding 
farm mortgages is held by individuals, 
23 percent by insurance companies, 19 
percent by federal land banks and joint 
stock land banks, 11 percent by com- 
mercial banks, 10 percent by mortgage 
companies and 7 percent by other firms. 

The annual interest charges on out- 
standing farm mortgages fell somewhat 
below $500,000,000 in 1932. However, 
the drop in volume of interest charges 
has not corresponded with the drop in 
volume of debt. 

The gross farm income from crops 
and live stock amounted to about five 
billion dollars in 1932. For the 12 
months ended March 1, 1932, forced 
sales by reason of delinquent debt pay- 
ments and taxes amounted to 41.7 per 


thousand farms as compared with 
19.5 per thousand farms in 1929. Since 
March 1, 1932, the situation has grown 


very much worse. 

Mr. Wallace remarked that insurance 
companies have been pressed by heavy 
demands for policy loans and many 
have become unable or disinclined to 
make new farm loans. At that time 

(CONTINUED ON PAGE 21) 
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Northwestern National Is 
Withholding Part of Dividend 





TEMPORARY CUT IS 40-50% 





President Arnold Explains Sum Is to Be 
Held in Reserve to Cover 
Contingencies 





The Northwestern National Life of 
Minneapolis announces a new plan for 
distribution of dividends to policyhold- 
ers, effective May 1, resulting in a tem- 
porary reduction from 40 to 50 percent, 
according to policy plan and age, the 
amount withheld going into reserve fur- 
ther to strengthen the financial position. 
It is anticipated, however that the 
amount of reduction will be returned 
later to persisting policyholders in con- 
nection with the regular persistency 
bonus. 

“While there are many reasons for be- 
lieving that general business conditions 
are steadying,” President O. J. Arnold 
states, “I am not unmindful that serious 
problems are yet to be solved and that 
the means employed to solve them may 
entail liquidation on a large scale. Legis- 
lation, state and national, has been pro- 
posed or suggested—and in some in- 
stances already enacted—granting mora- 
toria in payment of interest and ad- 
vocating an adjustment of principal and 
of interest rates. 


Sees Possibility of Loss 


“These facts present a possibility of 
loss that cannot be ignored. .Wisdom 
dictates that until the effect of the meth- 
ods used to correct the present economic 
situation is definitely determined, a well 
managed company should follow a most 
conservative course and fortify its posi- 
tion in all possible directions in the in- 
terest of its policyholders. 

“The Northwestern National has con- 





sistently followed the practice of set- 
ting up adequate reserves in anticipation 
of possible future losses and of charg- 
ing off all actual losses as soon as they 
are ascertained. I propose that it shall 
follow the same course now, and 
promptly and fully meet the situation in 
advance by a rather drastic dividend cut 
rather than curtail surplus distribution 
more moderately over a long period of 
years to absorb losses previously in- 
curred. It is far easier to distribute to 
policyholders reserves previously set up 
for possible losses if such losses do not 
occur or are merely nominal than to 
liquidate loses, after they occur, from 
future surplus earnings.” 


Arrangement Explained 


For the coming dividend year, any 
policy which is entitled to and receives 
a persistency bonus (payable at death or 
maturity, at the end of the 20th policy 
year, or when the policy: becomes paid 
up if prior to the 20th year) shall also re- 
ceive, and as a part thereof, the balance 
of the dividend otherwise withheld from 
distribution. The net effect is to give 
such policyholder the full 100 percent 
dividend together with the full, regular 
persistency bonus to which his policy 
is now entitled. 

This plan benefits persisting policy- 
holders since it assures that policyhold- 
ers who surrender or lapse shall not be 
relieved from paying their share of the 
loss to the detriment of policyholders 
who continue to pay premiums or new 
policyholders purchasing participating 
insurance in the future. 

President Arnold said the company’s 
liquidity has been further fortified by 
increasing cash and government bond 
holding to $5,883,223.17 (approximately 
12% percent of assets) at close of busi- 
ness March 31, 


The South Dakota attorney general 
holds that the Black Hills Benevolent 
Society of Deadwood, a mutual benefit 
assessment organization, must make re- 
ports to the insurance department as an 
insurance company. 


Coler Finds Tail Wagging 


the Dog in Life Insurance 


——- 


DISCUSSES LOAN SITUATION 





American Central Actuary Presents Un- 
derlying Reasons for State Restric- 
tions on Withdrawals 





Reasons underlying the action of in- 
surance commissioners in_ restricting 
policy loans and surrenders were pre- 
sented by W. P. Coler, actuary American 
Central Life, Indianapolis, before the 
Gyro Club of that city. 

“These benefits which were placed in 
contracts as incidents to the primary pur- 
poses of death and old age protection 
have suddenly assumed an importance 
out of all proportion,” he said. “In the 
three years, 1930, 1931, and 1932, a group 
of 48 companies paid death claims of 
$1,925,000,000. In addition they paid 
matured endowments of $231,000,000. 
These life insurance companies were 
called upon to pay surrender values to 
withdrawing policyholders of $1,414,000,- 
000 and to make loans to policyholders 
secured by their policies of $2,049,- 
000,000. 

Paid Out $3,463,000,000 


“Thus the total cash disbursed to pol- 
icyholders for surrender values and pol- 
icy loans in three years by these 48 
companies aggregated $3,463,009,000 as 
against death claims and matured en- 
dowments totaling $2,156,000,000. Cer- 
tainly the tail was wagging the dog. The 
companies were able to stand the strain 
of these disbursements remarkadly weil. 
During this period their cash increased 
and their investments in government se- 
curities were very large. To the extent 
that the money thus withdrawn from life 
insurance companies went to pay the liv- 





ing expenses, it was doubtless of great 





assistance. Much of this money with. 
drawn for speculative purposes wa; 
probably lost. 


“We shall always have to conjecture 


as to the effect on the business of the 
country had this tremendous 
nearly three and one-half billions bee; 
available for investment in securities jp. 
stead of being disbursed for surrenge 
values and policy loans. The moratoriy; 
on policy loans and cash values by |i 
insurance companies may well mark ; 
turning point in the history of our bus. 
ness depression. 

“It has always been considered here. 
tofore that the incidence of life insyr. 
ance payments was subject to statistic; 
forecast and that therefore the sum 
which of necessity accumulate in the re. 
serve funds of level premium life jp. 
surance companies 
long-time non-liquid investments. 

“A large part of the development o 
this country is due to life insurance ip. 
vestment in farm loans, housing loans 
and the long-time bonds of our ratlroads 
and public utilities, as well as im the 
bonds of the states and municipalities 
issued for the purpose of building roads 
court houses, water systems, schools and 
hospitals. There is no doubt today tha 
many loans will be sought to moderniz 
railroads, factories, and homes, once con- 
fidence is restored and the money of the 
country returns to its normal investment 
channels. 

“It has been very satisfactory to see 
the complacency of the public with the 
moratoria on life insurance cash values 
and loans. This move was made while 
the companies were in excellent cor 
dition. The cessation of these payments 
will pile up funds in the company trea: 
uries. As the companies are enabled to 
invest in long-term investments at the 
present low prices, the quotations wil 
advance, more banks will be made sol- 


vent, more individuals find their prop 


erties to be assets rather than liabilities 
and confidence and prosperity will be re 
stored.” 








TO-DAY | 
Income Is The Thing 


HEN CAPITAL ASSETS are sorely depreciated, or frozen, or both, it is income, earned by individual effort, that keeps 


the family ship a-going. 


earning power. 


It has taken times like these to prove that, after all, a man’s most valuable asset is his personal 


This priceless asset is subject to definite hazards that threaten the physical and mental welfare of its possessor—hazards that 
may wipe out the asset, and substitute, instead, a liability in the form of mounting expenses. 
The Massachusetts Indemnity Insurance Company, chartered in 1904, has introduced a special new insurance contract to protect 


this priceless asset—a non-cancellable income policy that pays for life and is renewable for life. 
from accident or illness and also contains other valuable and appealing features. 


It covers loss of income resulting 
It is a contract that you can sell to your life insur- 


ance clients—one that they need now, more than ever, and one that they will want once they are told about it. 


In the life policies that you have sold them you have insured the future of their families if they should suffer physical death, and 
with our new contract you can assure their own future, as well as that of their families, should they suffer financial death through 


disability. 


And remember, this attractive new policy is issued by a company that has successfully insured incomes for more than a quarter 


PAYS FOR LIFE AND IS RENEWABLE FOR LIFE! 
Agency Openings in New York, New Jersey, New England and Pennsylvania. Inquiries desired. 


MASSACHUSETTS INDEMNITY 
INSURANCE COMPANY 


of a century. 


632 Beacon Street 


- - - 


Boston, Mass. 
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Insurance in Force Now $108,290,757,814 — Decreases 
5 percent—Metropolitan Heads 16 Billion Dollar Com- 
panies—Prudential and New York Life Next 





Life insurance in force totaled $108,- | 
990,757,814 on Jan. 1, 1933, according to 
an actual adding machine total of legal 
reserve life company reports conipiled 
by the Unique Manual-Dige 
will soon be off the press. 3 
decrease of $5,954,775,112 from the 1932 
total of $114,245,532,926, or 5.2 percent. 
$81,502,444,614 

inary, $9,624,161,528 group and $17,- 
ory 2 industrial. These figures rep- 


1932 
44 


. » 310 companies operating 
gg he : $85,563,520,124 
ordinary, $10,523,347,481 group and $18,- 
158,665,321 industrial was in force. 

There were 16 companies in the bil- 
lion dollar insurance in force class on 
Jan. 1, compared with 19 the year be- 
fore. The first 16 companies had a total 
of $80,927,288,370 in force, or 75 per- 
cent of the grand total for 292 legal 
reserve companies. 

There is no change in relative stand- 
ing of the billion dollar companies. rhe 
Metropolitan again leads the field with 
$18,980,743,208 in force, a decrease of 
less than $500,000,000 from last year. 
The Prudential was second with $15,- 
305,052,990, followed by the New York 
Life, Equitable Life of New York and 
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The 292 companies 


first 100 comparisons are 
their standing for the previous year: 


...-$18,980,743,208 


Equitable, N. Y.... 


New England Mut.. 
Connecticut Genl... 
Provident Mutual. . 


Connecticut Mutual 


Lincoln National .. 
Western & Southern 


Phoenix Mutual 


Go Maa 


Great West, Can. .. 





Cal.-Western States 
GROUP  ccccccses 
National, U. S. A... 
Berkshire ......... 
Minnesota Mutual. 
GROUD ccccccces 
Franklin .........- 
GEOUD scccecces 
American Central.. 
DORNER “ccccccvsceces 
GOED ccccocess 
North Amer., Can.. 
 saccacee? 
Industrial ..... 
Columbian Natl. ... 
0 eee 
Industrial ..... 
Central, Iowa ..... 
North Amer. Reas.. 
Pan-American 


thaws een 
Mutual Trust ..... 
Occidental, Cal. .. 
GPG. concceses 
Contin’l Assur., IIL 
OD ssseesess 
Mutual Life, Md... 
Industrial ..... 
Royal Union ...... 
WOOD cotcesoce 
ere 
COD scscceces 
Life & Cas., Tenn.. 
DOE ssescccce 
Industrial ..... 
ce re 
ore 


Guarantee Mutual. 
Bankers, Neb. .... 
Columbus Mutual.. 
NED secncc cee 
Shenandoah ....... 
een 
Yoemen Mutual ... 
Volunteer State ... 
DT seseceuas 
WO SAE ctccess 
SG. cisnaeses 
Bankers Reserve .. 
Colonial, N. J...... 
SE scvecesec 
Industrial ...... 
Commonwealth =e 
 serseeecee 
Industrial ...... 
Federal Life, Ill... 
SP ¢enntenee 
Industrial ...... 
Midland Mutual ... 
United Mutual _ 
Continental Amer.. 
DE sxengass< 
Central States 
, Oa 
Security Mutual 
| epee 
Continental, Mo. 


Industrial ...... 
 f ren 
Industrial ...... 
Indianapolis ...... 
Ohio National ..... 
er 
Industrial ...... 
CO Seo 
Ingéustrial ...... 
Business Men's, Mo. 
I sik te hs fete 
Northern, Wash. 


Kentucky Home ... 
Se enavedece 
Massachusetts Sav. 
0 nad bo oe 
Old Line, Wis. .... 
Manhattan Life 
Industrial ...... 
American, Mich. 
Baltimore Life .. 
Industrial ...... 
OBS BRORe occcccce 
. athdwrnae 
Illinois Bankers 
Abraham Lincoln... 
 sttauntec 
North Amer., Ill... 
Dt detkeecns 
Union Mutual, Me.. 
Union Co-operative 
DD -@aceasnes 
Amicable .......:. 


GE fitteésaa¥ee 

SE se ceesned¢ 
Reserve Loan ..... 
Lamar Life ....... 
Detroit Life ...... 
Equitable, D. C.... 

Industrial ...... 
Presbyterian Min.. 
Bankers National.. 
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GEOG ccccccese 
Semi-industrial. 
Protective, Ala 
Ge = ceresceese 
United Benefit . 
Texas Prudential .. 
CP nceccacse 
Industrial ...... 
Beneficial ..... . 
GRPGTD. scwccecces 
Eureka-Md. ....... 
CO Pree 
Industrial ...... 
Farmers & Bankers 
Peoples Life, D. C.. 
Industrial ...... 
Provident L. &A... 
GPG. céccocess 
Oregon Mutual .... 


Union Labor ....... 


GROUP .ccccsces 
Federal Reserve 
POGGME EATS cccccce 

ED sstcoveee 

Industrial ...... 
Knights Life ...... 

Industrial ...... 
Peoples Life, Ind... 

ED. axkénceons 
Country Life ...... 
United L. & A..... 

Rr 
Teachers Ins. & An, 
Pacific States ..... 

WP cccueeece 
National Guardian. 
Montana Life ..... 
i i cscut ea 
Guaranty, Iowa 


DE sessaucec 
Southeastern, S. C. 
re 
eee 
Wisconsin National 
Industrial ...... 
Interstate L. & A.. 
ES ob ai ee on 
Industrial ...... 
Continental, D. C.. 
Industrial ...... 


Midland Life ...... 
Life & Casualty, Ill. 
American Bankers. 

Industrial ...... 


ED. ck ko 
Industrial ...... 
Federal Union 
eee 
Industrial ...... 
Farmers & Traders 
I ee hte ton 
National Fidelity .. 
pe 
Columbian Mutual. 


Conservative, W. Va. 


Great Northern 
.. 2eaerre 
Industrial 

Michigan Life 
Pe ses eekey's 

Columbia Life .... 

Liberty Natl., Ala.. 
Industrial ..... 

North Carolina Mut. 
Industrial 

Bank Savings 

Mid-Continent . 

Occidental, N. C. 

Register Life ..... 

Great Republic .... 
ED ee i ee hd 

Washington Natl... 
eee 
Industrial 

Colorado Life ..... 

United Fidelity : 

U. &. Life, N. Y.... 
Group 

Globe, TI. 


Atlas Life 
I Gt a i 
La Fayette Life . 
Mass. Protective 
Amer. Ins. Union.. 
ED kin wine pues 
Fidelity Union 
ree 
Wisconsin Life ... 
Midland National. . 
 eaauawaes 
ry UL ee 
Conservative, Ind.. 
Victory, Kans. .... 
Lincoln Liberty... 
Union Natl., W. Va. 
te 
Security Life & T.. 
George Washington 
Liberty Life, S. C. 
Industrial ...... 


Buffalo Mutual..... 
CRO. kh cn wass oc 
Industrial ...... 
 _.. . eee 
I lit os co i tad 
Industrial ..... 
Cedar Rapids...... 
Rockford 
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4,589,900 
18,467,604 
58,312,346 
15,461,600 
58,165,311 
57,834,557 
28,653,500 
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48,722,353 


40,357,061 
39,772,607 
7.491 
39,713,180 
12,000 
33,466,886 
39°589.539 
33,655,406 
38,861,551 
38,194,349 
37.582.976 
16,282,957 
37,237,790 
3,596,900 
36.469.545 
2,333,250 
21,944.493 
36,056,836 
9,362,100 
5,458,227 
35,178,430 
34,881,768 
34,411,836 
394.000 
34,247,275 
33,532,199 
33,115,093 
21.100 
32,852,007 
28,273.101 
32,599.156 
315,900 
32.569.353 
32,340,325 
9,524,974 
32,096,407 
18,795,316 
31,920,872 
31,409,985 
31,372,291 
31.313.419 
30,893,231 
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457,000 
25,007,603 
24,816,491 
24,754,348 
23,664,041 
23,641,629 
10,275,558 
23,640,957 
23,566,963 
23,376,686 
18,948,492 
22,400,750 
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21,136,349 

3,427,939 
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Home Friendly..... 


American Life, 
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Great Amer, Tex... 
Cosmopolitan, Tenn 


Old Repub. Credit. 


American Home.... 
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Pacific National. . 
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Policyholders’ Nat.. 
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Southern Old Line. 
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Natl. Old Line, Ark. 
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Virginia L. & C.. -_ 


Standard, Miss 
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Western Reserve... 


Reliable L. & A.... 


Sen owewuvnwnwse@ 


Amer. Sav., Ind.... 


Manhattan Mut.... 
Interstate Reserve. 
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Union Life, Ark.... 
Great Northwest... 
Cosmopol. Old Line 


Rio Grande Natl... 
Peete! GIREL.. .ccccce 


Bankers Union 
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Building & Loan... 


Hamilton Natl 
Gibralter LL. & A... 
Ministers Mutual... 
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American Thrift... 
Internl. Travelers. . 


Wisc. State Fund.. 
Northwestn. L. & A. 
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State National..... 
Union Natl., Neb... 
Natl. Progressive... 
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Amer. Citizens 
National Thrift.... 
Western Union.... 


Southn. Genl. Mut.. 





$ 81,502,444,614 





$108,290,757,814 
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A COMPLETE LINE 


The Missouri State Life 
provides the field man with 
a complete line of policy 
forms offering a wide range 
of non-participating and 
participating contracts, de- 
signed to meet the varying 
needs of individual pros- 
pects. Life—Accident 
& Health—Group—Salary 
Savings. 


Liberal Agency contracts, 
prompt underwriting serv- 
ice, helpful field cooperation. 











MISSOURI STATE LIFE 
INSURANCE COMPANY 


St. Louis, Missouri 








Life—Accident and Health—Group and Salary Savings 





Trend Toward Annuities Is 


Debated by Actuaries’ Club 
HAZARDOUS POSSIBILITIES 


Anti-selection Noted on Retirement 
Income and Deferred Forms Where 
Later Choice Is Given 


The improving life mortality, the 
striking tendency in the last ten years 
to increase the annuity functions in re- 
lation to life insurance, and the very 
evident trend toward low investment 
yield, have concentrated attention on 
annuity forms. Life companies have re- 
ceived a great amount of this business 
in the last four years. The volume had 
grown so large even two years ago that 
companies discontinued the single pre- 
mium life insurance with income form 
that investors considered one of the best 
buys on the market. 

It is problematical \.hat would be the 
outcome on deferred annuity and retire- 
ment income contracts accumulated on 
an annual income basis with the con- 
tract provision that a policyholder may 
take a 4 percent guaranteed contract 30 
or 40 years hence to run for many years 
after that time, it was said by one of 
the members of the Chicago Actuarial 
Club in its March meeting. This is en- 
tirelv different from selling a 4 percent 
single premium annuity in the present. 


Use Obsolete Tables 


It also appears the companies are not 
charging adequate rates for annuities 
and that the future liability to make in- 
come payments for many years to come 
might make this class of business simi- 
lar to disability income, on which the 
companies not long ago retrenched 
drastically. The annuity rates are nec- 
essarily based on obsolete tables. It is, 
of course, well known that the Ameri- 
can experience table shows excessive 
mortality as compared with the actual 
of the present day. It also has been 
shown that mortality of annuitants is 
much better than that of other risks. 

Under the annual premium forms, 
such as a retirement life plan and de- 
ferred annuities, which give the option 
of taking either the cash at retirement 
or an annuity, the actuaries see a con- 
siderable anti-selection. Persons who 
reach retirement age and feel they will 
not live long, of course will take the 
cash; those who feel they have many 
years of life before them will take the 
annuity. 

There was some discussion of the 
possibility of making the annuity pro- 
vision automatic in order to safeguard 
against this selection process. 

One Redeeming Feature 


There is one pleasing prospect in 
viewing annuities, however, the actuar- 
ies find. If the trend toward a larger 
proportion of annuities in relation to 
life insurance continues, they believe in 
time the reserves on annuities will also 
be large in proportion to those on life 
policies. The annuity reserves are not 
demand reserves. Therefore, there is 
prospect that in 10, 20, perhaps 30 years, 





Industrial Companies Are 
Reporting Collections Gooj 


PROSPERING IN DEPRESSIOy 


in Detroit Weekly Premiy, 
Money Is Found Plentiful— 
Experience Good 


Even 


While ordinary life companies y. 
doubtedly are experiencing a substap. 
tial slump in new business producion anj 
collections both on new and renew 
premiums, due to the effects of the bank 
moratorium followed by restricted bank 
operations, and also to policy loan ané 
surrender moratoria, the industrial li 
companies, in the words of a veteran 
manager, are “sitting on top of th 
world.” 

It is well known that industrial lif 
mortality has been excellent, although 
ordinary mortality is up. Industrial col- 
lections also have set records throughow 
the period of cramped financial arrange. 
ments. Collections on the weekly pre. 
mium business, it is said, have been 
“wonderful.” It is an odd contradictio 
of the times. 

Experience in Detroit 


In Detroit, throughout the long period 
of bank difficulties the weekly premium 
offices are reported to have had excel 
lent collections. One office reports aiter 
many weeks of general financial strip 
gency, in which the backbone of the city 
the motor industry, has been nearly par- 
alyzed, that collections are running over 
80 percent. This is considered a ver 
good figure for normal times. _ 

Probably the chief reason for thi 
unusual record is that many working- 
men withdrew their funds from banks 
and kept them in their homes. Thus th 
money was available to pay the weekly 
premium agent. Workmen with jobs 
realized they might be out of work be 
fore long and were anxious to maintain 
their life insurance. Those out of work 
but who had saved a little money ie! 
the pinch of hard times and realized eves 
more keenly what their families mugit 
have to suffer if there were no provisi0l 
made. 





panies will have much less to fear ® 
time of national emergency when there 
is a great demand for cash, such as has 
recently been experienced. It was sail 
that this is a very significant trend ® 
life insurance. 


May Ask Thompson’s Resignation 


ST. LOUIS, April 6—J. B. Thomp 
son, Missouri superintendent ot insur 
ance, probably will be asked to resig 
prior to the end of his term June ° 
He is a Republican and under the pre 
visions of a bill just passed by the Mis 
souri general assembly the governor ® 
given full power to remove any appo™ 
ive officer “whenever in his opinion st 
removal is for the betterment of ™ 
public service.” Robert E. O Malley a 
Kansas City will be appointed as‘ 


U 





the proportion of annuity reserves will | perintendent whenever Governor fa 
have increased to the point where com- | decides to make the change. 
es 
D d Gold Inflation 
— ews 








A financial executive who is a student 
of money, business trends, and eco- 
nomics, contributes some views to THE 
NATIONAL UNDERWRITER on gold inflation. 
He says: - 

“Insurance companies and all credi- 
tors should join in a demand for imme- 
diate gold inflation. Half measures 
mean successive bankruptcy of credi- 
tors with real help to none. Gold infla- 
tion would automatically scale all debts 
to the capacity of debtors to pay. 

“The government may be _ holding 
gold inflation for bargaining with Euro- 





. reds aft 
pean countries, but home needs 2 


greater. Gold inflation amounts we 
duction of war debts. If it is intemee® 
let it be given without further bat 
gaining. sua 
“Business cannot recover while t 
is uncertainty. Prices cannot rise 
financial institutions cannot cure te 
troubles while the country is doubt 
about what is going to happen. % 
inflation is an immediate cure, 4? oa 
thermore, it has no aftermath o! une 
tainty, which paralyzes all remedies 
Gold inflation should come at once 
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etennil Stock Saiieee. 
Bill Is Expected to Pass 


FLETCHER MEASURE FAVORED 


R. F. C. Would Be Permitted to Aid 
Insurance Companies of All Kinds 
in New Fashion 





WASHINGTON, April 6.—Relief of 
insurance companies “in need of funds 
for capital purposes, either in connec- 
tion with the organization of such com- 
pany or otherwise,” through purchase 
by the Reconstruction Finance Corpora- 
tion of preferred stock, bonds or de- 
bentures of such companies, is provided 
for in a bill introduced in Congress by 
Senator Fletcher of Florida, chairman 
of the senate committee on banking and 
currency. 

The bill was made the subject of a 
favorable report by the committee, and 
will be immediately pressed for passage, 
with the possibility that it may go to 
the President for approval by April 10. 

The relief machinery set up under the 
bill is to continue in operation during 
the continuance of the existing emer- 
gency or until the measure is declared 
inoperative by a proclamation of the 
President. 

Provisions of Measure 


“Notwithstanding any other provision 
of any other law,” if, in the opinion of 
the Secretary of the Treasury, any in- 
surance company is in need of capital 
funds, he may, with the approval of the 
President, request the Reconstruction 
Finance Corporation to subscribe for 
preferred stock of any class, exempt 
from assessment or additional liability, 
in such insurance company, or to make 
loans secured by such stock as collat- 
eral. 

In the case of insurance companies 
which may be incorporated in states 
which do not permit the issuance of 
preterred stock exempt from assessment 
or additional liability, or with laws 
which permit the issuance of such stock 
only by unanimous consent of stock 
oe or upon notice of more than 
20 days, the Reconstruction Finance 
Corporation may accept the legally is- 
sued notes, bonds or debentures of such 
company, which may be subordinated 
in whole or in part to any degree to 
claims of other creditors. — 

All Companies Included 


The term “insurance company’ "is de- 
fined in the bill as including “any cor- 
poration engaged in the business of in- 
surance, irrespective of the nature there- 
ol, and operating under the supervision 
of a state superintendent or department 
of insurance in any of the states of the 
United States.” 

In giving its approval to the meas- 
ure, the committee wrote into the bill 
amendments limiting the amount avail- 
able for the insurance relief to $100,- 
900,000 and prohibiting the corporation 
from purchasing the preferred stock of 
any companies having officials receiving 
more than $17,500 annually. 

The action of the committee was 
taken following an executive session 
during which Jesse Jones, director of 
the Reconstruction Finance Corpora- 
tion, explained that insurance compa- 
nies are suffering large losses through 
shrinkage of reserves and aid must be 


sey ided to improve their capital posi- 
on 


Residence Established 


in Unrestricted States 


one any assureds have actually 
with a Fre at least some of them 
nies tit ences in states operating 
a e insurance moratorium, have 

emplated setting up legal residence 
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in unrestricted states—Reno fashion— Mlentenes Moratorium me courts, where other objections to the 
so that they can draw down their cash operation of the law have been filed. 
values or get policy loans. . Is Called Unconstitutional | 4; appeal will be perfected at once to 
This could be done only by policy- . : secure a speedy decision by the supreme 
holders of companies domiciled in those ; ae court 
states which permit their companies to LINCOLN, NEB., April 6.—Judge 
follow either the restrictions or the laws | Proudfit, sitting in the district court at : 
of other states so far as cash surren-| Hebron, has upheld objections filed by KILL ALABAMA BILL 
ors 2 icy ayme are con- | . ‘ ‘o-year stay of mort- aaa aan 
ders and policy loan payments are con attorneys to a two-' € stay of or MONTGOMERY, ALA., April 6— 
cerned. Among the states permitting | gage foreclosures, and held the mora- . 
The deficiency judgment bill which 


that procedure are New York and Con- | torium law pe rmitting such action, re y J , 
necticut. That is, New York and Con-| cently passed by the legislature, uncon would have affected the life companies 
necticut companies, in states where stitutional and violative of the federal | real estate mortgage holdings in Ala- 
there are no restrictions, may make] and state constitutions because it im- bama, appears to be definitely killed in 
policy loans and pay cash surrender pairs the obligation of contracts. The the Alabama senate after passing the 
values to the limit. decision is not binding on other district ' house 











5( “TA, & ORGANIZED SELLING METHODS 





make it possible for men all doing the 
same thing day after day to “pool” 


their experience for each others benefit. 


THE MINNESOTA MUTUAL LIFE INSURANCE CO. 


Saint Paul, Minnesota 











in the chain of success 


THE LINCOLN NATIONAL LIFE INSU NCE COMPANY OF FT. 
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ENGLAND 
MUTUAL 


PERFORMANCE ATTRACTS 
eAnnultants 


WRITE FOR ANNUITY FOLDER 


NEW ENGLAND MUTUAL 
LIFE INSURANCE COMPANY 
Boston, Massachusetts 


Georce WILLARD Situ, President 





AGENCIES IN 60 ImpoRTANT CITIES 


























SOMETHING ABSOLUTELY NEW 


A THRIFT Certificate with Payments Insured 
in the event of Death of Certificate Holder 
12 Years Matures $1,000.00 Contract at $4.75 per Month 
Loan, Cash and Paid Up Values After One Year 


Valuable General Agencies Available in Illinois 


INVESTORS FINANCE & THRIFT CORPORATION 


Affiliated with 


UNITED INSURANCE COMPANY 
2721 So. Michigan Ave., Chicago, Illinois 





Shenandoah Life Interests 
Seek to Get Control Back 


BID IN CONTRACT FOR STOCK 





Claim Default by Insurance Equities 
Corporation, Which Contends 
Sale Is Illegal 





NEW YORK, April 6.—Contending 
that the Insurance Equities Corporation, 
holding company of the Julius Barnes- 
Frank Cohen interests, has defaulted in 
its contract to purchase control of the 
Shenandoah Life, the Shenandoah Hold- 
ing Corporation, representing the pres- 
ent management of the company, put up 
the equity in the contract at auction. 
The contract involved the purchase of 
20,000 shares of stock. The Shenan- 
doah Corporation, the sole bidder, bid 
the block in at $134,000. If the sale 
is held valid it would mean passing of 
the control from Insurance Equities to 
the holding corporation. 


Insurance Equities Statement 


Counsel for Insurance Equities insists 
that there has been no default, point- 
ing out that the alleged default was 
based on non-payment of $10,000 of in- 
terest and that this sum was more than 
covered by dividends received by the 
Shenandoah Corporation and applicable 
to the reduction of the debt, and that 
there are a number of other reasons why 
no default exists. Insurance Equities, 
its counsel stated, stands ready at any 
time to substantiate these claims and 
has served notice on the Shenandoah 
Corporation that it considers the sale 
invalid. 

The Shenandoah Corporation was 
represented at the auction by President 
R. H. Angell, of the Shenandoah Life, 
E. Lee Trinkle, executive vice-president, 
and J. P. Saul, Jr., vice-president and 
general counsel. Both the former are 
vice-presidents of the holding corpora- 
tion and the latter is secretary-treasurer. 


Aetna Life Is Announcing 
Assistant Superintendent 


Vice-president S. T. Whatley of the 
Actna Life announces the appointment 
of R. B. Coolidge, Cleveland, as assist- 
ant superintendent of agencies at the 
home office. Mr. Coolidge has been as- 
sociated with the Aetna Life for 14 
years. After three years as a salesman 
with the Cleveland agency, he was ap- 
pointed home office group representa- 
tive at Cleveland. He continued in that 
capacity for four years. 

Early in 1926 he decided to turn his 
attention again to personal production, 
and after same months of combining 
sales and supervisory work at Cleve- 
land he was made assistant general 
agent at the Chapman & Chapman 
agency there. In 1931 he became active 
again in the personal production end. 
He has specialized on the presentation 
phase and has addressed a number of 
regional conferences and agency meet- 
ing on that subject. 


Salary Cuts Up in the Five 
Big Companies in N. Y. Area 


NEW YORK, April 6.—Executives’ 
salary reductions have been effected or 
are being considered by the five big com- 
panies in the New York district. Small 
salaries will not be affected, however. 
Effective April 4 the Metropolitan 
put into effect a readjusted scale with 
reductions ranging from 25 percent on 
the highest salaries to 5 percent on 
those of $3,000 or more. Below this 
point no cut has yet been made. 

As of the same date the Prudential 
put into force a new salary scale with 














The percentage cuts are graded, rang. 
ing up to 20 percent on the highest 
salaries. 

The New York Life’s directors wil] 
on April 12 vote on a reduction ranging 
irom 15 percent for the larger salaries 
tu 5 percent on the lesser incomes, 
with no cuts on salaries below $2,009. 
lf adopted they would become effective 
May 1. Reductions in the executive per- 
sonnel have reduced the aggregate pay- 
roll by about 20 percent during the last 
year. 

The Equitable Life’s directors author- 
ized a reduction of about 15 percent in 
salaries over $5,000 early in February. 
Later an executive order was issued ef- 
fective March 1 extending the reduc- 
tion to salaries between $1,200 and 
$5,000, with percentage reductions rang- 
ing up to 10 percent. 

The Mutual Life of New York has put 
into effect a flat cut of 10 percent on 
all salaries down to $1,500 a year. Since 
1929 only one officer has received an 
mcrease in salary. Even employes being 
advanced in position during the last two 
years have not received increases. 


Industrial Offices Claim 


Advantage in Moratorium 





The ordinary departments of industrial 
companies find they have a special! sell- 
ing argument, in view of the moratorium 
and some of these departments are using 
the argument to its fullest advantage. 
Some of the ordinary salesmen of in- 
dustrial companies, however, are deliber- 
ately not taking advantage of | this 
claimed preferred position. 

The advantage that is claimed for in- 
dustrial companies is that the percentage 
of their assets that constitutes a cash 
demand liability is far less than in the 
case of exclusively ordinary companies. 
That is true because in most states there 
is no cash value on an industrial policy 
until the 10th year. Some of the in- 
dustrial companies have made excep- 
tions during the depression, releasing 
values at an earlier date to carry insur- 
ance in case of distress, but they have 
not released such values for cash with- 
drawal. 


Create Separate Department 
of Insurance in Nebraska 





Governor Bryan signed the bill estab- 
lishing a separate insurance department 
in Nebraska. Lee Herdman will con- 
tinue as commissioner, with the official 
title of director of insurance, his formal 
appointment being expected shortly. The 
bill also carries a reduction in salary 
from $4,000 a year to $3,200, the same 
percentage of cut that is proposed for 
state and county officers in bills before 
the legislature. 

A bill for separation of the insurance 
department in Illinois, prepared by 5u- 
perintendent Palmer, has been intro- 
duced in the legislature of that state 
Two states have taken steps in the op- 
posite direction this year, bills for the 
merging of insurance with other depart- 
ments having been passed in Indiana 
and Colorado. 


Iowa Group Law Revised 
Governor Herring has signed a Dill 
which recodifies the entire group insur- 
ance law of Iowa. Several new classt- 
fications are added, among them teach- 
ers’ associations, labor unions and 
clergymen, including priests. 


John H. Byrley Dies 


John H. Byrley of Atlanta, Ga., ge? 
eral agent of the Minnesota Mutual 
Life, died last week at his home. He 
was vice-president of the Fidelity Mu- 
tual Life until 12 years ago when he 
went to Atlanta to represent the com- 
pany. He was manager of the Fidelity 
Mutual at Cincinnati some 30 years 28° 
and was called from there to become 





reductions on all salaries above $1,800. 


vice-president at the home office. 
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Completely Rewrite Illinois 
Life Reinsurance Contract 


A completely rewritten contract for 
reinsurance of the Illinois Life by the 
lames S. Kemper interests will be pre- 
sented to Federal Judge Wilkerson in 
Chicago at a hearing to start at 2 p. m., 
Monday. 

Receiver Abel Davis was not satisfied 
with the contract tendered him by the 
Kemper interests, and with his attorneys 
has put in a great deal of time in the 
last week drafting an agreement char- 
acterized as setting up machinery “en- 
tirely different.” 

It is said that the operations under 
the new agreement would be carried out 
better, more easily and, it is believed, 
more economically. 

The interests appeared before Judge 
Wilkerson Wednesday to discuss the 
matter of presenting the agreement for- 
mally to the court, at which time the 
date for hearing was set. It was as- 
sured that the agreement, completed or 
incomplete, as the case may be, will be 
presented in court Monday. 

Gist of Receiver'’s Stand 


It is understood the receiver's chief 
objection to the Kemper proposal is on 
the item of taking over Illinois Life as- 
sets, segregating them and carrying out 
contract obligations such as _ death 
claims, double indemnity, etc., in full 
over a 15-year period, with provision for 
a revision at that time if necessary, de- 
pending on how the assets work out. 

The receiver wants Mr. Kemper to 
take over the assets without segregation 
in his proposed new company, the assets 
to be revalued from time to time. This 
proposal does not strike the Kemper in- 
terests well, as their desire is not to 
dilute the new assets. It is believed the 
differences of opinion will be worked out 
by Monday. Many conferences have 
been held in the last week. 


Municipal Investment Bill 
Opposed by Life Executives 





_ WASHINGTON, April 6—Express- 
ing fears that enactment would have a 
detrimental effect in the field of munici- 
pal investment securities, representa- 
tives of large insurance companies last 
week protested to the House judiciary 
committee against the Wilcox bill per- 
mitting financially embarrassed cities to 
enter into agreements with their credi- 
tors for adjustment of their obligations. 

The measure proposes to aid cities 
and political subdivisions in solving 
their financial difficulties along the lines 
set out in the new bankruptcy law ap- 
proved last session, providing for ad- 
justment of debts between private busi- 
nesses and their creditors through vol- 
untary agreements. 


Taylor Gives Warning 


Warning against the effects of the 
bill on the municipal securities markets, 
C. G. Taylor, Jr., third vice-president 
Metropolitan Life, said that it might also 
work a hardship on the ability of the 
municipalities to borrow in the future. 

_ While the whole idea of the legisla- 
tion is distasteful, said Bruce E. Shep- 
pard, representing the Association of 
Life Insurance Presidents, the principle 
of the Wilcox bill is preferable to a 
general moratorium plan. 


Takes Over Missouri Handbook 


ST. LOUIS, April 6—An arrange- 
ment has been perfected whereby the Mis- 
souri Handbook will in the future be pub- 
lished by Tae NationaL UNDERWRITER. 
Until now it has been issued each year by 
Tarleton Brown, president of the “Western 
Insurance Review” of St. Louis. THE 
NATIONAL UNpERWRITER publishes hand- 
books in 25 states including all of the states 
Surrounding Missouri except Kentucky. 
With its well organized handbook depart- 
ment and its unusual familiarity with this 
form of publishing, it was a logical step 
for THe NaTionaL UNDERWRITER to take 





in acquiring the Missouri book. The 1933 
edition, the first to be published under the 
auspices of THe NATIONAL UNDERWRITER, 
will be issued about Oct. 15 of this year. 


Salisbury Made Field Manager 


The Bankers National Life has ap- 
pointed C. R. Salisbury as field manager 
for the eastern territory. He made his 
start in 1922 with the L. A. Cerf Agency, 
general agents for the Mutual Benefit 
in New York City. In 1927 he joined 
the F. T. Wells Agency of the National 
Life of Vermont, as field supervisor in 
the metropolitan district, serving until 
January 1933. 


Two Meetings in Chicago 


The general agents and managers divi- 
sion of the Chicago Association of Life 
Underwriters will hold a business meet- 
ing in the Hotel La Salle at noon April 
7, to discuss plans for Financial Inde- 
pendence Week. The Chicago Chapter 
of C. L. U. will meet at noon April 11, 
in the Midland Club. Walt Tower, man- 
aging director Chicago association, will 
discuss present practices and a round 
table will follow. The meeting will be 








Monthly Premium Basis 
Answers Objections Today 








Some agents have been successful 
during the moratorium period in selling 
montnly premium insurance. This ap- 
proach permits the agent to avoid many 
arguments that rise over the life insur- 
ance situation. If the prospect offers 
the objection that he doesn’t want to 
make an investment because of the cur- 
rent life insurance situation, with its 
uncertainties, these agents suggest that 
he go on a monthly basis, practically 
paying for the protection as it is earned. 
A good response has been registered 


May Exchange Securities 


DES MOINES, April 6.—Insurance 
companies are given the right, under a 
measure passed by the senate, to substi- 
tute or exchange securities deposited 
with the insurance department for oth- 
ers of equal value. It must appear, how- 
ever, that the position of the company 
will be strengthened by the exchange 
and be to its advantage. The exchange 
must be approved by the insurance com 
missioner. Values placed on the securi- 
ties substituted must be determined by 
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Salesmen 
of History 


T has been written: ‘“‘When God wants to educate a man He 
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the commissioner upon a value not rela- 
tively higher than those of the securities 
on file. 

A 5 percent raise, from 20 to 25 per- 
cent, in the amount of real estate and 
real estate securities which may be de- 
posited with the department was ap- 
proved by the senate in a bill which now 
goes to the governor for signature. 


R. J. McGehean Resigns 
DALLAS, TEX., April 6—R. J. Mc- 


Gehean, who has been southwestern 
manager of THe NATIONAL UNDERWRITER 
for the past several years with head- 
quarters at Dallas, has resigned. 


A. L. C. Leaders Hold Session 


The officers and executive commit- 
tee of the American Life Convention 
held a meeting in Chicago Thursday, 
just prior to the commissioners’ meet- 
ing, which was also attended by several 
past presidents and other leaders in the 
organization. 


Insurance Group to Meet 


The annual insurance conference of 
the American Management Association 
will be held in the Hotel Pennsylvania, 
New York City, May 15-16. 

















ABRAHAM LINCOLN 











does not send him to school to the Graces but to the Necessi- 


ties. 


Through the pit and the dungeon Joseph came to a throne.” 


Born in obscurity, brought up in poverty, Abraham Lincoln became one of the 
world's greatest heroes. 


As an awkward, ungainly boy, sprawled before the fireplace, poring over bor- 


rowed books, he said: “I will study and get ready. 


will come.” 


Then maybe my chance 


Forty years later, the Great Emancipator was President of the United States. 


The life of Lincoln is most inspiring. 
of 
classical example of worth-while accomplishment. 
is more endeared to all mankind. 





It is the story of a boy with the minimum 


opportunity rising above adversity to the sublimest heights—a 


“A bronzed, lank man ! 


No life in history 


His suit of ancient black 


A famous high top-hat and plain worn shawl 
Make him the quaint great figure that men love 
The prairie-lawyer, master of us all.” 


OYAL UNION 


LIFE INSURANCE 
COMPANY 


DES MOINES, IOWA 


S. A. APPLE, President 
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BANKERS LiFe 
COMPAN 


Surplus Funds 
Gain 13% 





Established 1879 





Total Surplus Funds 
December 31, 1932 


$9,464,084.48 


BANKERS LIFE COMPANY 


Gerard S. Nollen, President 


DES MOINES, IOWA 

















The important question in 
prospecting today is, “Can he 
pay?” Fidelity agents learn this 
in advance, through their lead 
service, in thousands of cases. 
This conserves time. It increases 
the number of hours face to face 
with interested prospects. 


Vid 





CAN HE PAY? 


The 1932 experience shows 
that the ratio of calls to inter- 
views to sales is greatly improved 
when agents go in behind the lead 
service. Present day selling de- 
mands the concentration on in- 
terested prospects, able to buy, 
developed by this Fidelity service. 


Send for booklet 
“The Company Back of the Contract” 


IDELITY MUTUAL LIFE 
INSURANCE COMPANY 
PHILADELPHIA 


WALTER LEMAR TALBOT, President 





Van Schaick Lifts 
Lid Little Higher 


(CONTINUED FROM PAGE 2) 


itation upon policy loans and surrender 
values and the matter of harmonizing 
the rules of the various states will be 
taken up at a special meeting of the 
National Convention of Insurance Com- 
missioners to be theld in Chicago, 
April 7-8. 

The future attitude of the New York 
department will be announced after the 
benefit of the discussions at that gath- 
ering. 

Provisions identical to those contained 
in the latest amendment to the New 
York emergency rulings have been 
adopted and announced by Commis- 
sioner Armstrong of Pennsylvania. 


Bay State Plans No Change 


Commissioner Brown of Massa- 
chusetts has announced that in spite of 
New York’s latest liberalizations of 
policy loan_restrictions no such action 
in Massachusetts may be expected for 
some time. Mr. Brown said the New 
York order virtually does away with the 
restrictions previously in effect. He said 
he had conferred with all the New Eng- 
land commissioners in an effort to work 
out a method of modifying the restric- 
tions but has been unable to decide what 
should be done. He stated that none of 
the other New England commissioners 
contemplates following the latest New 
York order at the present. 

Commissioner Dunham of Connecticut 
reports that Hartford companies are ex- 
periencing no unusual rush of policy 
loan demands and are having a favor- 
able experience on loan repayments. He 
said he did not at present contemplate 
further amendment to his existing policy 
loan and cash surrender rules. 


DETAILS OF COLORADO BILL 


The Colorado measure which is pen- 
ding would grant broad powers to the 
commissioner, would allow additional 
grace periods from March 4, 30 days for 
quarterly premiums, 60 days for semi- 
annual, and 90 days for annual. The 
statute would not affect foreign com- 
panies in their operations outside the 
state. 


WEST VIRGINIA RULES 


In West Virginia emergency legisla- 
tion has not been enacted, but mora- 
torium rulings have been made identical 
with the original New York edict. 


— 


VERMONT RULES ANALYZED 


In Vermont the regulations follow 
those of the original New York order, 
and the grace period is extended 30 days, 
dividends may not be paid to stockhold- 
ers of admitted companies. There is a 
reciprocity clause as to other state emer- 
gency regulations. 

Funds on deposit may be withdrawn 
according to custom established or to 
be established by the policyholder. 


_— 


AMENDMENTS IN ILLINOIS 


Superintendent Palmer of Illinois has 
issued amendments to the Illinois regu- 
lations, one of which is that where loans 
and cash surrender values are allowed 
to meet mortgage payments, medical, 
hospital and funeral expenses, payment 
shall be made direct by the insurance 
company to the person entitled to the 
money upon order of the policyholder. 
The other amendment waives the re- 
quirement that evidence under oath must 
be obtained before permitting addi- 
tional payment for excepted purposes. 
Under the amendment, investigation by 
a representative of the company is re- 
quired. 


HERDMAN MAKES COMPARISON 


Commissioner Herdman of Nebraska, 
in explaining the necessity for emer- 
gency rules and regulations, made a 




















comparison between suspension of cash 
withdrawal privileges in life insurance 


and suspension of gold payments by the 
government. He pointed out that yp. 
der the law, life companies have beep 
required to grant policyholders options 
to surrender policies for cash or to make 
policy loans. These rights are a secop. 
dary element in life insurance. An abuse 
of these rights, under present conditions 
he declared, would jeopardize the reg! 
purpose of life insurance. 

Likewise, the United States agreed to 
“sy anyone who held currency, gold op 
demand. The government estimated its 
gold reserve would always be sufficient 
Because of present conditions, it was 
found necessary to temporarily suspend 
gold payments since there was not 
enough gold to pay everyone holding 
currency. 

In like manner, life companies have 
kept available for cash disbursements 
sums entirely adequate under anything 
like ordinary circumstances. To per. 
mit an unlimited withdrawal now would 
necessitate sacrificing securities and 
these losses would ultimately fall on the 
holders of policies. 

The emergency legislation in Nebras- 
ka contains a provision relating to sal- 
aries of executives of insurance com: 
panies. This indicates, according to Mr 
Herdman, that the legislature intended 
to impose upon the insurance depart- 
ment the duty of ordering a material 
reduction in the larger salaries. Before 
doing this, he said he will make an in- 
vestigation to ascertain what services 
these officials are performing. Then he 
will confer with Governor Bryan and 
Secretary Luykart of the department oi 
trade and commerce and then comply 
with the salary reduction provision. 

Under the Nebraska moratorium, pay- 
ments up to $100 may be made in cases 
of extreme need. An extra 30-day grace 
period is authorized and there is a reci- 
procity clause, permitting companies to 
operate under rules in force in other 
states. Dividends to stockholders are 
prohibited. 

Applications for loans and surrenders 
that were on file prior to March 30 may 
be met if the application was made in 
good faith for engagements made by the 
policyholder prior thereto, from the fail- 
ure to carry out which he would suffer 
hardship. 


MAY WITHDRAW BAN 


Commissioner Sullivan of New 
Hampshire has announced that limite 
tions upon withdrawal of life insurance 
equities will probably be lifted soon. 


MICHIGAN ORDERS ISSUED 


Commissioner Gauss of Michigan has 
issued rules and regulations under the 
new emergency legislation in that state 
The Michigan regulations follow closely 
those issued in Illinois. Cash surrender 
and policy loan values are suspended ¢x- 
cept for use in premium payments, 4? 
to $100 in case of dire need, to mett 
taxes, interest or principal payments 0 
mortgages, hospital, medical and tunera 
expenses. Where these exceptional 
payments are allowed to meet third 
party demands, the money shall be pai? 
directly to the third party. Applications 
on file before Feb. 11 may be honored. 
if personal investigation shows that the 
policyholder would suffer material loss 
or hardship if he could not get tM 
money. 

Up to $100 may be allowed on ™ 
dustrial policies for any one family 
Where cash surrender values are de- 
manded and the policyholder does 
desire to use these funds to keep othet 
insurance going, the companies mls 
keep the balance to the credit of tm 
policyholder to be returned with iter 
est when the moratorium is lifted. »° 
dividends shall be paid to stockholders 
and companies are requested to kee? 
salaries down. my 

There is a reciprocity clause, provi’ 
ing that companies may comply w 
the emergency rules and regulations ™ 
other states. 


OKLAHOMA LAW 


OKLAHOMA CITY, April 6 hae 
missioner Read has advised all domes” 





companies to take advantage of the 
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ahoma law which gives six months to 
onsider applications for loans. A bill 
o give the commissioner power to regu- 
late policy loans and surrender values 
is before the Oklahoma assembly, but 
ittle hope is held for its enactment. 


NORTH DAKOTA PROCLAMATION 


Governor Langer of North Dakota 
has issued a proclamation giving the 
commissioner full control and supervi- 
sion of the assets of insurance compan- 
jes, associations and fraternal benefit so- 
cieties. The governor directed the com- 
missioner to make, rescind, alter and 
amend such rules and regulations as 
may be deemed necessary respecting the 
payment of premiums to, withdrawals 
of funds from, and payment of funds by 
all companies in the state. 

During the operation of the procla- 
mation, the governor said action at law 
or in equity shall not be brought or 
maintained in any court in that state 
by or against any company, affected by 
any rule or regulation made under the 
authority of this proclamation in which 
relief is asked contrary to such rules and 
regulation. 


REGULATIONS IN MARYLAND 


BALTIMORE, April 6. — Commis- 
sioner Walsh has issued emergency life 
insurance orders under authority of leg- 
islation. 

Pending applications up to March 30 
may be completed; values may be ap- 
plied to pay premiums; $100 is allowed 
in extreme need; cash values in extreme 
need may be paid industrial policy- 
holders. 

In case of conflict between the Mary- 
land rulings and those of other states, 
the commissioner ruled that the Mary- 
land orders may be modified. 

Dividends to stockholders are prohib- 
ited, but dividends to policyholders may 
be paid if fully earned. 


MEASURE ENACTED 


The free conference committee report 
on the insurance moratorium bill has 
been adopted by the Texas legislature. 
The board of insurance commissioners 
is authorized to issue regulations in con- 
nection with premium payments and 
withdrawal of cash reserve. The pro- 
vision is included that no official of a 
Texas domiciled company shall receive 
a salary of more than $1,000 per month 
during the period of the moratorium, 
which will expire Dec. 31, 1933. 

The board of commissioners has is- 
sued regulations prohibiting loans and 
surrenders except to pay premiums; 
$100 in extreme need; industrial values 
may be paid in extreme need. 


EDICT IN TENNESSEE 


. Commissioner Tobin of Tennessee has 
issued emergency orders under author- 
ity of legislation. The grace period is 
extended 30 days except on industrial 
mMsurance, the commissioner holding 
that any extension of the period of 
Srace would result rather in an accu- 
mulated burden to the industrial as- 
sured 

Applications for loans or cash sur- 
render values, pending more than 30 
days prior to March 25, are not affected. 

ash, loan and surrender values are 
Suspended, except that applications 
pending more than 30 days prior to 
March 25 are not affected. Payments 
up to $100 may be made in extreme 
need and relief may be granted indus- 
trial policyholders. 

Compliance with the order in states 
other than Tennessee is not compelled 
a neler as the order may conform 

the law and/or rules and regulations 
effective in said states. 


TEXAS 


KENTUCKY WARNING ISSUED 
gf RANKFORT, KY., April 6—All 
~ companies Operating in Kentucky 
“wee son notified by Commissioner 
a 4, at under Kentucky laws there 
digs no masctortamns on payment of 
S or cash s alt 
oo Te urrender value. Mr. 


N My opinion the commissioners of 


l 





other states cannot 


promulgate any 


rules and regulations that can legally 
be maintained in Kentucky in conflict 


with Section 659, Kentucky 


statutes, 


which provides that payment of cash 


surrender values may 


be deferred for 


not more than three months after appli- 
cation therefor is made. All Kentucky 
companies doing business in other states 
must be governed by the laws of each 


particular state.” 


ISLAND BILL 
bill 


RHODE 


The Rhode Island 
insurance commissioner 


to give 
dictatorial 


ADVANCED 


the 
in- 


surance powers has been reported favor- 
ably by the senate judiciary committee. 


Shenandoah Life Convention 


The Shenandoah Life held its annual 


agency convention at 


Daytona Beach, 


Fla., with nearly 100 agents and home 
office representatives in attendance. 


President R. H. Angell 


pointed 


with 


pride to the fact that the Shenandoah 
was one of the few companies in the 
country to increase its insurance in force 


in 1932, also making a substantial 


crease in assets and surplus. 


in- 


The agents’ association of the Massa- 
chusetts Mutual will meet at White Sul- 
phur Springs, Va., June 5-7. 











Poindexter Family and 
Northwestern Mutual 





E. W. Pondexter of Kansas City who 
died March 23 at the age of 79, was the 
head of a famous family. One son, C. 
H. Poindexter, general agent for the 
Northwestern Mutual at St. Louis, was 
general agent with his father at Kansas 
City, Kas., from Jan. 1, 1916, to Jan. 1, 
1923, when his father retired and he and 
his brother, U Poindexter, headed 
the agency. In 1927, U. H. became as- 
sistant superintendent of agents at the 
home office and C. H. continued until 
last fall, when he went to St. Louis as 
general agent. 

The combined service of members of 
the Poindexter family to the North- 
western Mutual amounts to about 105 
years, 100 of which have been spent in 
Kansas. Besides C. H., U. H., and E. 
W. Poindexter, with their 31 years, 20 
years, and 47 years, respectively, M. H. 
Poindexter, another son, now is district 
agent for the Northwestern Mutual at 
Emporia, Kas. R. G., son of C. 
is an agent for the company at Cleve- 


land. R. W. Emerson, son-in-law of 
C. H. is supervisor at the St. Lousi 
agency. The latter holds the North- 


western’s gold button for three con- 
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secutive years of increased production. 

A daughter of E. W. Poindexter, Mrs. 
Mildred Poindexter Miller, is a widely 
known insurance woman. 


Clark and Gough Members 


Commissioners’ Committee 








Insurance Commissioner Thompson 
of Missouri, who is chairman of the ex- 
ecutive committee of the National Con- 
vention of Insurance Commissioners, 
announces that Commissioner E | 
Clark of Iowa and Deputy C. J. Gough 
of New Jersey have been elected mem- 
bers of the executive committee to fill 
two vacancies. Superintendent Van 
Schaick of New York was a member 
of the committee and he has been made 
second vice-president of the organiza- 
tion. Commissioner Kidd of Indiana, 
also a member, has retired from office 
in his state. 


Volunteer State’s Increase 


The Volunteer State Life shows a 10 
percent increase in paid business for the 
first quarter. Assistant Agency Man- 
ager S. M. Gamble says that the men 
are working on a more systematic plan. 
He finds that present day economics de- 
mand intensive work. 























$2,850.00 


in approved assets for each 


$1,000.00 


of Policy Reserve liability 





HE Great American Life of Texas has a financial 
structure equaled by few young institutions in the 
country. No bank or governmental loans are out- 
standing and no real estate is owned. 


Inquire about our liberal agency contract and modern 


line of up-to-date policies. 


Territory available to 


conscientious agents in Texas, Colorado, Louisiana, 


Idaho, Arizona and North Dakota. 
THE GREAT AMERICAN LIFE INSURANCE CO. 


Chas. E. Becker, President 


HOME OFFICE: SAN ANTONIO, TEXAS 


"Where the sunshine spends the winter’ 
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Should Meet Basic Needs 


AS TIME moves on and people have op- 
portunity to ponder over the life insurance 
moratorium, opinion seems to be crystalliz- 
ing and the public in general is becoming 
better informed as to the reason for this 
drastic action. People are not condemning 
the life companies as they have for not 
meeting all the requirements of the past. 
After all, life insurance is still functioning 
100 percent in all its basic or fundamental 
activities. Let us take, for instance, a 
composite of the exceptions made in the 
New York and Illinois edicts. There have 
been revisions made in their original proc- 
lamations. These are the purposes for 
which companies can loan on policies in 
these two states: 


$100 in dire need. 

To pay taxes. 

Mortgage payments. 

Hospital, medical and funeral expenses. 

Interest and rent. 

Food, 

Educational purposes. 

To farmers for agricultural purposes. 

For prevention of penalties on commit- 
ments prior to date of moratorium or 
revision. 

To meet payrolls. 

That is rather a comprehensive list. It 
covers what might be termed the normal 
needs that arise. 

Banks are not entirely free to do what 
they desire even yet. Even the 100 per- 
centers have to investigate a depositor who 
desires more currency than the teller may 
seem to feel he needs. He is not allowed 
to withdraw gold without satisfying the 
officials. He is limited in such a way 
because the authorities desire to prevent 
hoarding or the use of money for purposes 
that may serve to continue the depression. 

In the opinion of this paper, there should 
be uniformity of action among the states 
as to exceptions made in the general pro- 
hibition against loans and surrenders. We 
should all recognize the primary functions 
of life insurance. It was never proposed 
that life insurance money should be used 
for hoarding, speculative purposes or 
strictly banking uses. It was not so long 


ago that companies did not pay surrenders 
or policy loans without exacting a very 
severe penalty. Gradually the banking or 
investment part of life insurance was ex- 
tended but even that did not warrant com- 
panies taking the place of banks as they 
have during the last three years or more. 

There should be a gradual unfolding of 
the moratorium until companies finally 
function naturally and in order. If, for 
example, the actual needs of policyholders 
are met, that should satisfy all reasonable 
people. Companies are now paying death 
claims, installment benefits, disability bene- 
fits, double indemnity, matured endow- 
ments, annuities, interest on proceeds left 
with a company, policyholders’ dividends 
that have been declared. Then in addition 
in the list above are the needs recog- 
nized, at least in two of the great states. 

We hope that when the insurance com- 
missioners meet in Chicago this week there 
may be a universal practice established so 
that a company can pay these normal de- 
mands of policyholders. We do not mean 
by this that a company should only pay 
what is properly known as “distress 
money.” There should be a widespread 
recognition of the fact that a life company 
is in business to meet certain basic, nat- 
ural needs, aside from death protection. 
There should be at the same time an edu- 
cated public so that it will recognize the 
fact that the whole banking strain should 
not be put on life insurance. People should 
not be allowed in these days to withdraw 
their insurance for hoarding, speculation or 
unnecessary investment or banking needs. 
When this is thoroughly recognized then 
it would seem that there should be full 
cooperation all along the line from the 
home office, field and the buying public. 

If such a practice is established then the 
vast majority of the companies that can 
function should not be restrained because 
of the few that are hopelessly involved or 
so weakened that they can not be resus- 
citated. 


Too Much Caution Is Unwise 


AN observer said the other day that if 
one asks for money he may not get it. 
But if he does not ask he certainly will 
not get it. There is such a thing as being 


too cautious and conservative. After all 
it is necessary to obtrude oneself quietly 
and inoffensively. The salesman, not being 
brash or bold, can at least be forceful. 





PERSONAL SIDE OF BUSINESS 
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Eric O. Ohman, general agent for the 
Home Life in Chicago, has moved his 
offices from the Insurance Exchange to 
room 1455, One North La Salle street. 


A. C. Pearson of New York City, 
chairman of the board of the United 
Publishers Corporation, which owned a 
number of trade papers including the 
“Spectator,” died suddenly from a heart 
attack April 1. He was a brother of 
P. M. Pearson, governor of the Virgin 
Islands, 


. J. Groesbeck, president of the 
Michigan Life of Detroit and former 
governor of Michigan, has been ap- 
pointed conservator for the Guardian 
Detroit Union group of financial insti- 
tutions, including the Guardian National 
3ank of Commerce, the Union Guardian 
Trust 


_Company and other concerns. 
This is the second largest financial 
| group in the city. 

+ H. C. Berger, 50, agency supervisor 


in the district north of Oshkosh, Wis., 
and the upper Michigan peninsula for 
the Aetna Life under the A. E. Mielenz 
general agency in Milwaukee, died 
March 30 in.a hospital at Rochester, 
Minn., after an illness of a month. He 
had undergone several operations for 
the removal of a blood clot on the brain, 
said to have been caused by injuries 
when he fell on the ice while skating 
New Year’s day. 


Chas. L. Lewin, prominent life insur- 
ance broker of Los Angeles, committed 
suicide last week. Financial reverses were 
declared by friends to have prompted his 
act. Mr. Lewin had lived in Los Angeles 
for 20 years and for many years had 
been a leader in life insurance produc- 
tion, his volume several years ago 
reaching a mark of over $2,000,000 per 
annum. At that time he was with the 
Pacific Mutual Life. 


J. A. Hawkins, vice-president and 
agency manager of the Midland Mutual 
Life at Columbus, O., spoke at a joint 
luncheon of the Kiwanis club and the 
Columbus Life Underwriters Associa- 





TS 


tion March 29 on “Life Insurance in th 
New Deal.” His talk received an ¢. 
thusiastic reception. 


Hiram McCullough, who has been } 
the lumber business with headquarter 
in the New York Life building, Chicagy 
has been appointed office manager 9 
the state insurance department 
Springfield by Insurance Superintenden 
Palmer. Mr. McCullough is prominen 
in civic activities in Evanston, [I 
where he resides. He was formerly ay 
alderman from the sixth ward in that 


citv. He is known to a number of ip. 
surance men, largely through his cop. 
nection with the Union League Club 


He is proving a very capable official 

N. Hein, supreme secretary Chi- 
cago Fraternal Life and secretary llli- 
nois Fraternal Congress, died of heart 
disease at the age of 72. 


Church Brotton, deputy auditor of 
Ohio and a vice-president of the Fed- 
eral Union Life, has been very il! at his 
home in Cincinnati. 

W. A. Miller, senior member of Mi- 
ler & Miller, Chicago general agents 
for the Pacific Mutual Life, has re- 
turned from a two months’ automobile 
trip to Florida and back up the east 
coast. 


C. W. Brower, 61, died last week in 
Newark, after two months’ illness. He & 
was for 31 years a member of the law BF 
department of the Mutual Benefit Lile 
at the home office. 

Sam Lustgarten, agency manager of 
the Equitable of New York in Chicago 
has two talented sons, Alfred and Ed- 
gar, a violinist and cellist, respectively, 
who recently gave a recital in Chicago 


Nee 


J. B. Reynolds, president Kansas City 
Life, has been proposed as a Democratic 
member of the Reconstruction Finance 
Corporation. It is considered unlikely 
that he will accept. Mr. Reynolds’ ap- 
pointment is desired particularly to give 


ena A € 





the insurance interests representation. 
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Report on the Security Life 





Receiver Shows Dividends Paid Stock- 
holders While $150,000 Death Claims 
Were Unpaid 





Receiver J. A. Massen of the Security 
Life of Chicago has filed a report in fed- 
eral court, reciting many of the tangled 
affairs of that company, which are well 
known to the business, but bringing out 
a few facts which have not been aired 
heretofore. 

The receiver stated that on Feb. 2, 

1931, a dividend of $30,000 was declared 
to stockholders, despite the fact that the 
company’s bank account was overdrawn 
$12,816 and that unpaid death claims 
of $150,000 were pending. The Key- 
stone Holding Company, which owned 
the Security, was overpaid $9,869 in the 
distribution of this dividend and the ex- 
cess was charged to Edwin Hult & Co., 
which was also affiliated with the Se- 
curity Life. 
At the time of the Security's failure 
there was an impairment of $5,025,342 
consisting of 1,461,333 shares of Inter- 
Southern Life, 13,535 shares Northern 
States Life, liens upon parts of a tract 
of real estate formerly owned by the 
Manufacturers Terminal Company in 
Waukegan, collateral loan to Edwin 
Hult & Co. and depreciation in other 
assets. 








Mr. Massen remarked that prior to 


the acquisition of the Security Life by 
the Keystone Holding Company in 1930, 
the Security Life had a splendid invest- 
ment portfolio of a conservative nature 
In 1929 its net rate of interest earned 
on aseets was 5.7 percent and in 193! ‘ 
it was 2.6 percent. 

The homestead of M. J. Dorsey, head 
of the Security Life, in Columbia, Mo, 
was conveyed to the Security Life by 


pet rnts 


D. L. Bendle, who was then secretary 
for Harry S. Tressel, who was secre 
tary of the Security Life and ot the 
Northern States. 

Mr. Massen recommends a thorough i 
investigation of the books of Edwin 
Hult & Co. and of the transactions of 


all persons associated with it in cot 
nection with the Waukegan property. 


Continental Life Loans to 
St. Louis Banks Given O. K- 


Attorney General McKittrick of Mis 
souri holds that a life company may /&& 
ally make a loan on the stock of 4 
national or state bank and carry = 
stock as an asset to the extent et 
superintendent of insurance may ~ 
adequate. Superintendent Thompse 
had received a request for an yd 
ruling on this point from the Contine 
tal Life of St. Louis. be 

The Continental Life is said t ud 
considering such a loan to the ge 
National Bank of St. Louis, now 
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Dear Feed 


THIs Is a strange world. A few days ago I was 
handed a “coupon lead” from one of our Saturday 
Evening Post ads. Expecting the usual proud 
papa with presidential hopes for his infant, I hur- 
ried out to his address armed to the teeth with 
education material. 

And what did I find? A bachelor! Imagine my 
embarrassment! All I could do was stand there 
looking foolish until Mr. B..... broke the ice 
with a laugh. 

“No, I’m not in the market for a son and heir 
just yet,” he chuckled, “but I do want some insur- 
ance, I think. Anyway, your advertising has con- 
vinced me that you have the education problem 
pretty well in hand, so I thought I'd let you solve 
another one for me, if you can.” 

Well, it turned out that his heart is set on clos- 
ing up the old desk for good some day, and doing 
a lot of fishing. Natural? . . . of course. So we 
fixed him up with an Income Extension Policy 
that just fitted the bill—an income for life .. . 
$100 a month . . . and it can begin at any age 
he chooses after he has made ten annual deposits. 

Right there, Fred, you have mighty convincing 
proof that Union Central advertising does its 
work on a large and general scale. We may ad- 
vertise Education Policies, but we sell all of them, 
because people know our company for the bul- 
wark that it is. 

I could ramble on like this for hours, but it’s 
time to keep an appointment. And this time it’s 
not with a prospect. Pleasure before business for 
a change! 


Your Otp Roomate, 
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Back to Bed-Rock 


ODAY we are back to fundamentals. 
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Safety of principal is again the first con- 
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sideration of those who seek to build a re- 
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serve for their later years. That, in short, is 


the message agents are stressing during Fi- 





nancial Independence Week, April 17 to 22. 
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In line with the increased recognition of this 
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bed-rock principle of safe investment, the 
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New York Life offers a wide range of in- 
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surance and annuity contracts to fit the par- 






ticular needs of those who seek to assure 





themselves of a thoroughly dependable 
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source of income in their later years. 
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During the past 88 years the New York Life 
has paid over $2,408,750,000 to living pol- 
icyholders, including over $182,000,000 in 
maturing policies and other cash benefits 
during 1932. 
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A New York Life agent sells practical, time- 
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erating under a federal conservator, and 
the Wellston Trust Company of Wells- 
ton, Mo., which has been closed since 
the bank holiday ‘became effective 
March 6. 

Ed Mays, president of the Continental 
Life, is a large stockholder in both 
banks and the Continental Life is a de- 
positor in ‘both institutions. 


Bankers Life of Iowa Record 


New paid-for business produced by 
the sales force of the Bankers Life of 
Des Moines in March was over $3,200,- 
000, approximately three-fifths of the 
total for Match, 1932. The new busi- 
ness came steadily most of the month, 
but there was a decided acceleration the 
last week, with nearly $400,000 for the 
last day. 

Seven policyholders of the Bankers 
Life who had carried their insurance in 
the company for less than a year, died 
in February. Thirty-seven others who 
had carried their insurance less than 





six years died the same month. The 
total payments to beneficiaries in Feb- 
ruary were $850,000. Payments to policy- 
holders that month were $1,256,313.24. 


Form New Nebraska Company 


E. C. Bigger and R. L. Davis, former 
heads of the Missouri Valley Life of 
Lincoln, Neb., and later with the Home 
Guardian, have organized the Coopera- 
tive Legal Reserve Life Association of 
Lincoln and have deposited $50,000 bond 
with the Nebraska department. Com- 
missioner Herdman has given permis- 
sion to solicit 500 initial policies re- 
quired by law. It will operate as a 
cooperative non-profit life benefit asso- 
ciation. 


Seeks to Regain Control 


E. J. Stevens, former vice-president 
of the Illinois Life, has filed suit in an 
attempt to regain control of the Illinois 
Life. He sets up that with the mora- 
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torium on cash surrender and policy loan 
values, the Illinois Life could function 
normally. He charges that last year he 
was induced to give up various holdings 
in the Stevens and LaSalle hotels un- 
der an agreement by which the Recon- 
struction Finance Corporation would 
advance the Illinois Life more money. 
These loans were not forthcoming, but 
Mr. Stevens said that he relinquished his 
holdings. 


Changes in Denver Company 


V. L. Tickner, vice-president and gen- 
eral manager of the American Life of 
Denver, has resigned. L. G. Mulnix, 
superintendent of agents, succeeds him. 
He has had a wide experience and is 
well known in Colorado. . At one time 
he was superintendent for the North- 
western Mutual Life in its Denver of- 
fice. 


Homeland Life Restrained 


Circuit Judge Calhoun of St. Louis 
has issued a temporary restraining order 
prohibiting the Homeland Life of that 
city from transacting further business. 
The order was issued on request of 
Superintendent J. B. Thompson, who 
stated that an examination by the de- 
partment indicated the capital is im- 
paired and that liabilities exceed avail- 
able assets. 


Investigate Fraternal’s Rates 


ST. PAUL, April 6—Five states are 
examining the affairs of the Independent 
Order of Foresters of Toronto to deter- 
mine whether its recent rate increases 
are fair and proper, according to Com- 
missioner Brown of Minnesota. Com- 
plaints have been filed by policyholders 
in the Modern Brotherhood of America, 
which was taken over by the Foresters. 
Exorbitant increases in premium rates 
are charged, especially by old members. 


American to Increase Capital 


President C. L. Ayres of the Ameri- 
can Life of Detroit has called a special 
meeting of stockholders April 14 to vote 
on a proposal to increase its capital from 
$500,000 to $2,500,000 and to add six 
directors, making a total of 21 permis- 
sible. 


Kansas City Life Shows Gain 


The Kansas City Life’s written busi- 
ness for the first quarter shows a $255,- 
000 gain over a year ago. Paid-for busi- 
ness shows a gain of $550,000. On 
April 3, after the March campaign 
closed, the company received over $1,- 
000,000 in written business. 

The total written for March was $7,- 
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March 
President J. B. Reynolds. 


All-American Reinsured 


The All-American Life of Amaril 
Tex., organized two years ago with 


turned in gy 
the birthday anniversary 9 


























$115,000 capital and with some $2,009.) 


000 insurance in force, has been sold t 


the Trinity Bond & Investment Com.J 


pany of Fort Worth, holding compan 
for the Trinity Life. All the policig 
in the All-American will be reinsured ji 
the Trinity Life. W. T. 


Cable, promi-§ 


nent Panhandle cattleman, was presiden § 


of the All-American. 


Forming National Mutual 


Formation of the National Mutw 
Life of Kentucky by J. R. Duffin 
reinsure life business of the Equitabk 
Life & Casualty of Louisville, now ip 
the hands of temporary receivers, is wy 
der way. Mr. Duffin, long identific 
with the old Inter-Southern Life, plan 
to build up the new company by reir 
suring other mid-western companies 
but will develop an agency plant. Plans 
call for a guaranteed capital of $200,00 
at the start, stockholders to be restricte 


to a maximum of 8 percent a year, th® 


guaranteed amount to be retired out 
earnings. 


Temporary receivership of the Equi-® 
able Life & Casualty has been extended & 


indefinitely to permit consideration 
reorganization plans. 


Three Fraternals’ Action 


The Supreme Royal Circle of Friends 
of the World, a Chicago fraternal, has 
been referred by the Illinois insurance 


Fmt 
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department to the attorney general fc} 


dissolution and appointment of a re 
ceiver. 
The American Insurance Union, th 


fraternal at Columbus, O., has retire 
from Illinois. 

The Improved Industrial Order o 
Wise Men of Muskogee, Okla., has also 
retired from the state. 


Bennett Heads Republic 


The Republic Life of Dallas ha 
elected E. P. Bennett president and Z 
K. Brinkerhoff, vice-president. Thes 
men recently acquired large interests i 
the company. 


Lutheran Brotherhood Expands 
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The Lutheran Brotherhood of Minne § 


apolis added 40 agents in March, accor? 


intendent of agencies. The 
began a campaign March 1 to increas 
its agency force. North Carolina is t® 
most recent state entered. 
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Selwyn C. Woodard Resigns 


Retires as Manager of Agencies in Chi- 
cago for Home Life—Succeeded by 
W. F. Jenkins 


Selwyn C. Woodard has resigned as 
manager of agencies in Chicago for the 
Home Life of New York effective about 
May 1. He has not made definite plans 
as to the future, except that he expects 
to take his family to the west for a 
short time about the middle of May. 


W. F. Jenkins, an agent for the 
Massachusetts Mutual in Detroit, has 
been appointed general agent in Chi- 


cago to take the place left vacant by 
the resignation of Mr. Woodard. Mr. 
Jenkins is a large personal producer 
who ‘has been connected with the Jehn 
W. Yates agency in Detroit for many 
years. 

After graduating from the University 
of Wisconsin in 1912, Mr. Woodard 
started with the Northwestern Mutual 
at Madison, Wis. He went to Chicago 








in 1913 with the Mutual Benefit a 
joined the Penn Mutual a year later 
He was made junior partner of the ¢ 
J. McCary & Co. agency of the Pem 
Mutual in 1917 and continued in tht 
position until 1921. 

In that year he was made gener 
agent in Chicago for the National Lit 
of Vermont, to start its second agen’ 
in the city. He started from scrate 
and in nine years developed $1,000, 
of premiums for that company. * 
Woodard made a good record witht 
National. In 1930, he was 
manager of agencies for the Home L* 
in Chicago. 
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Lackey and Yates Making 
Changes, Others Appointed 


George E. Lackey, general as 
Massachusetts Mutual at Oklahom 
City, and John W. Yates, the Detres 
general agent, have made changes, Mr 
Lackey succeeding Mr. Yates in Detr 
and Mr. Yates going to Los Angeles * 
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eneral agent for the company. T. M. 
reen and H. E. Coambs become gen- 
al agents in Oklahoma City and R. A. 
ittson general agent at Tulsa. 

Mr. Lackey is past president of the 
‘ational Association of Life Under- 
riters and Mr. Yates nationally known 
a speaker on life insurance subjects. 
he latter fills the vacancy left by the 
eath of F. E. McMullen. Mr. Lackey 
ill leave Oklahoma City about April 


a5 

Mr. Hittson was a member of Mr. 
ackey's agency and formerly presi- 
ent Texas Association of Life Under- 
‘riters. Mr. Green was an Oklahoma 
usiness man for 15 years before joining 
he Lackey agency. He is a C. L. U 
nd treasurer Oklahoma Association of 
ife Underwriters. Mr. Coambs, a for- 
er Enid, Okla., banker, has been with 
{r. Lackey seven years. He is presi- 
ent of the Enid Association of Life 
‘nderwriters. 


Agitation in South Dakota 


Word has reached company headquar- 
ers that agents in some of the South 
Jakota towns and counties are organiz- 
ng in an effort to combat the practice 
§ companies writing business direct for 
ife insurance companies, land banks, etc. 
Agitation is being started in South Da- 
cota among the agents to give up repre- 
entation of companies that enter into 
Heals of this kind. 


W. A. Frazier, H. A. Yost 


W. <A. Frazier, Lawrence, Kan., 
gency manager of the Bankers Life of 
Yes Moines, has been appointed agency 
nanager at Lincoln, Neb. He will be 
ucceeded at Lawrence by H. A. Yost, 
or the past two years supervisor of 
he Lincoln agency. 





Walter M. Ivey 


Walter M. Ivey, branch manager for 
he Monarch Life in Pittsburgh and 
president of the Pittsburgh Accident & 
Health Managers Club, who has super- 
jision over the Monarch’s business in 
vestern Pennsylvania, West Virginia, 
entucky and Ohio, is moving his head- 
quarters from Pittsburgh to Columbus, 
)., with offices in the Lanman building, 
n order to be near the center of the 
erritory in which he operates. District 
managers under Mr. Ivey’s supervision 
are located in Johnstown and Punxsu- 
awney, Pa.; Youngstown, Dayton, To- 
edo, Cleveland, Columbus, Cincinnati 
and Akron, O.; Huntington and Par- 
cersburg, W. Va. Mr. Ivey has been 
with the Monarch since 1916. At the 
ime he took charge at Pittsburgh the 
ombined premium income was less than 
ne-third of the premium income of his 
lepartment at the present time. 





T. M. Jones 


l. M. Jones has been appointed gen- 
ral agent at Youngstown, O., for the 
orthwestern National Life of Minne- 
polis, He has conducted a general insur- 
nce business in Youngstown the past 








Resigns in Chicago 








8. C. WOODARD 


Manager Home Life of New York who 


Quits May 1 


15 years. For the past 12 years he has 
represented the Lincoln National Life. 
He will have associated with him his 
son, R. M. Jones, who has been with 
his father in the insurance business for 
the past seven years. 


Paul T. Moakley 


The Yeomen Mutual Life of Des 
Moines has appointed Paul T. Moakley 
of Springfield, general agent for central 
Illinois. He has been in life insurance for 
about ten years and has made an en- 
viable record in Illinois as a large per- 
sonal producer and an agency manager. 

Victor M. Shewbert, assistant super- 
intendent of agents of the Yeomen Mu- 
tual, has just returned from a week's 
organization and contact work in IIli- 
nois. The company reports splendid 
progress in nearly all states. 





Life Agency Notes 











named as 
Pru- 


J. Dwight Evans has been 
manager at Lincoln, Neb., for the 
dential’s ordinary department. 

G. A. Snavely, formerly with the A. J. 
Butzen general agency of the Massachu- 
setts Mutual Life in Milwaukee, has been 
appointed district agent at Appleton, 
Wis. 
assist- 


John 


Albert Herrmann, formerly an 
ant in the industrial office of the 
Hancock Mutual at Indianapolis, has 
been appointed manager following the 
resignation of D. J. O’Brien. He started 
at Cleveland No. 2, in 1925, and later was 
made an assistant at Columbus, O. Then 
he returned to Cleveland No. 2 and estab- 
lished a good record with his staff. He 
was transferred to Indianapolis in 1931 











PACIFIC COAST AND MOUNTAIN 





Agency Building Discussed 


Hammond Says That New Men Should 
Look on Business as Life Work 
to Qualify 








W. M. Hammond, Los 
ral agent Aetna Life, spoke at the 
sycheon-meeting of the Life Managers 
tne” oie Angeles on “Agency Build- 
ealites Peco of the principles and 
aden : aw by his agency organ- 
0 “w, 7 careful selection of new 
rs velieve a man must have 
ten mgarding the business and its 
oe ve man who simply wants 

Ty out the business for a year has no 


Angeles gen- 





chance for the achievement of success. 
He must be willing to at least take 
a five-year look ahead, but more par- 
ticularly to look upon it as his life's 
work. We try to develop men who will 
learn to love the life insurance busi- 
ness, for we believe it is necessary that 
a man love his work and have a higher 
motive toward it than mere money-mak- 
ing if he is going to keep diligently on 
the job in spite of all turndowns and 
fruitless efforts—fruitless only by reason 
of the fact that they have yet to ma- 
terialize.” 


Bland Gives Denver Talks 


Frank W. Bland of San Francisco, 
Pacific Coast manager of THE NATIONAL 





Ris 


“Co-operarl 


4 4 


TATE LIFE AGENTS 
know the meaning of co-op- 
eration —“co-operari”—work- 
ing together for a common 
purpose—the Agent’s success. 


“Ten Minutes with Your 
Future” tells the story of 
Opportunity with this time- 
tried, progressive Company. 


* » 


THE 


STATE LIFE 


INSURANCE COMPANY 


Indianapolis, Indiana 


THIRTY-NINTH YEAR 
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are Sour on the 
Stock Market now 


Now, of all times is the time to sell life insurance 
as an investment. Old-age security and retirement 
income have an irresistible appeal if they're sold 
right. Southland’s plan és right. Write for informa- 
tion to Col. Wm. E. Talbot, Agency Manager, or 
Clarence E. Linz, 1st Vice President. 


Southland 


Life Insuranee Company 
HARRY L. SEAY, President 
HOME OFFICE , ; 














DALLAS, TEXAS 
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THE FIRST COMPANY IN THE FIRST CITY IN THE FIRST STATE 


















We Give To You 
What You Sell To 
Others 


















Every new representative ac- 
cepted by this Company is im- 
mediately eligible for the “Extra 
Reward” —a_ regular contract 
that assures financial indepen- 
dence in later years in exchange 
for faithful, continuous and pro- 
ductive service. 








































Continental American 


Life Insurance Company 
Wilmington, Delaware 








OPPORTUNITY 


Opportunity for General Agents means 
a chance to make a good living now and 
build for.a future that will be secured. 
Our General Agent's contract offers this 
opportunity. We especially invite cor- 
respondence with experienced life men in 
the following territory—Western Penn- 
sylvania, Ohio, Michigan and Indiana. 


PHILADELPHIA LIFE 
INSURANCE COMPANY 


111 North Broad Street 
Philadelphia, Pa. 











UNDERWRITER, has been in Denver the 
last few weeks and while there ad- 
dressed agency meetings at the follow- 
ing offices: Provident Mutual, Occiden- 
tal Life of Los Angeles, Home Life of 
New York, Sun Life of Canada and 
New England Mutual. Mr. Bland is in 
frequent demand as a speaker before 
meetings of life salesmen. 


Conducting Agency Schools 


J. G. Butterbaugh and P. W. Root, 
assistant superintendents of agencies of 
the Bankers Life of Iowa, are conduct- 
ing a series of agency schools in Den- 
ver, Salt Lake City, Los Angeles, San 








Francisco, Portland, Seattle, Spok 
and Helena, Mont. 





Fulton Visits Agencies 


C. C. Fulton, superintendent of ag. 
of the Home Life of New York. 
been in Denver visiting Manager A 
Butler. He is on a western trip 
before going to Denver spent a few & 
in St. Louis. 





Brock on Coast Trip 


Hancock Mutual Life, is on a Pag 
Coast agency trip. 











ACCIDENT AND HEALTH FIELD 









Offers New Life Income Form 





Massachusetts Indemnity Has Attrac- 
tive “Non-Can” Contract to Replace 
Life Disability Coverage 


The Massachusetts Indemnity of Bos- 
ton, well known in the accident and 
health field, has brought out a new life 
income disability contract which covers 
much the same field as the disability 
coverage formerly granted by life com- 
panies, with the addition of some un- 
usual features. The policy is noncan- 
cellable and renewable for life and the 
featured form is written with the 90- 
day elimination period. It includes hos- 
pital reimbursement for 26 weeks and 
half benefits for partial disability fol- 
lowing total disability. 

Accident disability indemnity and hos- 
pital benefits are paid without regard to 
age, instead of terminating at age 60, as 

















has been the practice in many contry 


demnity is paid up to age 50. For¢ 
ability starting at ages above 50 | 
amount of benefit payable is reduceéf 


Bryan Made Sales Supervisor | 


W. S. Bryan, special agent for the§ 
Louis branch office of the Missog 
State Life, has been appointed supe 
visor of sales for the accident depa 
ment of the company. Mr. Bryan's é 
connection with the Missouri State L 
Was in 1913 in a clerical position w 
the actuarial department. He sen 
overseas during the war and at its ¢ 
rejoined the Missouri State Life z 
engaged in sales work. About a y 
ago he was made St. Louis maj 
ager for an organization in another ft 
but again returned to the Missouri Sj 
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Elbert G. Brock, vice-president ja 


of this class. Full illness disability a 


percent for each year beyond that ' 


last July. Ff 
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ASSOCIATIONS | 3 





National President to Speak 


Three Other Headliners Also to Address 
Chicago Association’s Meet- 
ing April 28 








President C. C. Thompson of the Na- 
tional Association of Life Underwrit- 
ers, Seattle, will be one of four promi- 
nent speakers at the April 28 meeting 
of the Chicago association. His sub- 
ject has not yet been selected. 

The other three speakers will be se- 
lected from among general agents and 
agents who will attend the mid-year 
meeting in Chicago of the National as- 
sociation. The graduating exercises of 
the Life Trust Institute will be held. 
It is expected that this meeting will 
have much the value of a sales con- 
gress. It will be attended by notable life 
men from many parts of the country. 

* * * 


Hastie to Address Three 


Underwriters Associations 





Several addresses are to be made this 
month before life associations by John 
R. Hastie, president Chicago Associa- 
tion of Life Underwriters and associate 
manager Mutual Life of New York. 
Mr. Hastie will speak before the Cleve- 
land association April 14 on “Financial 
Independence Through Life Insurance.” 
He will address the South Bend asso- 
ciation April 21 on, “Reorganizing Our- 
selves to Meet Existing Conditions,” 
and on the same subject April 28 at the 
annual sales congress of the Gifford T. 
Vermillion agency in Milwaukee. 
* 


San Francisco—The program of the 
joint sales congress of the San Fran- 
cisco and East Bay associations in San 
Francisco, April 17, will deal with prac- 
tical problems of the business under 
present conditions. M. lL. Fairchild, gen- 























eral agent Connecticut General Life, is 


general chairman. The morning sess®@ 
which is to be opened by J. A. Sulliva 
president of the San Francisco gr 
will deal with financial independe 
through life insurance for the fami 
the assured and the agent. The afi 
noon session, to be opened by A. L L® 
tlejohn, president East Bay as iat 
will be devoted to discussions of pr 
pecting, mental attitude and close 
a discussion of “What's Ahead in ™% 
Life Business?” It is planned to hav@® 
number of the more successful! produc 
give short talks on how to meet 
problems. 

Indications are that more than 400% 
attend. Among the subjects to be 
cussed are: “Facing the future * 
afraid”; “What's on your mind?"; “TX 
are no strangers”; “Who controls } 
time?”; “Financial independence for & 
family,” “The insured and the life 
derwriter.” 








iat PAG 


x* * * 


Des Moines.—J. S. Maryman, A 
Life, Little Rock, Ark., for 11 yea™ 
million dollar producer, will speak at” 
sales congress April 7, as will Dr. 5° 
Huebner, dean American College of ! 
Underwriters. 

Earl E. Smith, educational dir 
Equitable Life of Iowa, will 
“Building the Buyer's Morale.’ 

* * * 

Minneapolis—O. I. Hartsgaard 
president, has been advanced 
dent, succeeding Henry Baker, w! 
been transferred to the home 
the Great West Life. A. M. Packer™ 
been elected vice-president. 

Commissioner Garfield W. Brown 5 
on the effect of the moratoriun 
loans and surrenders. 

* * x 

Los Angeles—Charles C. Thomps 
Seattle, president National ass 
spoke on “Progress With Securit : 
said that in the last four years, ¥™ 
the financial stability of every — 
tion in America was challenged, life "J 
surance has met the challenge W!™™ 
flinching. 


Seater 


*x* * * 

Wichita, Kan.—Dr. S. S. Huebner. ** 
versity of Pennsylvania, will speak A J 
18 on “Business Depressions and 7 
Solution.” 
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NEWS ABOUT LIFE POLICIES 





New New Policies, Premium Rates, Dividends, Surrender Values, and all Changes in 


Policy Literature, Rate 


PRICE, $5.00 and $2.00 respectively. 


Books, etc. Supplementing the “Unique Manual- 


and “Little Gem,” Published Annually in May and March respectively. 





onnecticut General Rates 


eadjusted Schedule for Most Popular 
Guaranteed Cost Policies Given— 


New Rate Book 


The Connecticut General Life, which 
nounced a readjustment in its guar- 
teed cost or non-participating rates, 
bs issued its new rate book, effective 
Rates on its principal policies 


Guaranteed Cost Rates 


Ins. to 

20 Age 65 

Yr. $10 mo. 
End. Inc. 
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Ohio State Life 


the minimum payment 


—_—_——— 


Lana, 11). 
new license. 


Term 


Senitinitete Annual 


ate Life has announced a 
-h purchasers of new insur- 
¥ pay for it on a monthly basis. 
premium payment plan may 
any of the Ohio State con- 


t Township Mutual Fire 


aS Secured a has been reorganized and 
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New Provident Mutual Form 


Issues “Protector” Contract with Low 


‘protector’ 
premiums are low,” he said. 


The Provident Mutual 
“Provident protector” 
which in an announcement to field men 
President 

“The basic principle underlying the 
is that the first two annual 





Initial Rate to Meet Present 
Situation 


is 


M. Albert Linton exp 


“The 


issuing a 
whole life policy 


lains. 


third 


and subsequent premiums are increased 
to a new level, but the normal dividend 
payable at the end of the second year 
cancels the increase so that it may be 
anticipated that the net deposit will be 
less than the first two premiums.’ 


The contract is not being presented as 
meeting the needs of all persons, 


or 


even of a majority, but it is felt that 
the outstanding need of many persons 
today is permanent protection at mini- 
mum outlay. 


The first dividend is due at the end 


of the second policy year. Nonforfeiture 
values necessarily are less than those for 
the corresponding ordinary life policy. 
The new form is issued to either men 
or women, at ages 20 to 55 inclusive for 


life and endowment limits, 
ceeding $100,000 in any case. 


but not ex- 
The mini- 


mum amount issued in any one policy 
is $5,000. The regular disability and 
accidental death benefit provisions may 


be included subject to underwriting 
rules. Premiums, dividends and cash 
or loan values per $10,000 are: 
Premium Cash Value 

Later -——End. Years——, 

Age 1-2 Yrs. Years 5 10 15 0 

$ $ 3 $ £ $ 
20.. 118.20 158.80 120 650 1,130 1,680 
Rhee 121.50 162.10 140 690 1.180 1.750 
33.. 125.10 165.80 150 720 1,230 1,830 
23.. 128.70 169.50 170 750 1,280 1,910 
24.. 132.70 173.50 180 780 1,340 1,980 
25.. 136.50 177.60 200 820 1.400 2.070 
26.. 140.90 182.00 210 860 1.460 2,150 
37.. 145.40 186.60 230 900 1,520 2,240 
28.. 150.10 191.40 250 940 1,590 2,330 
29. 155.00 196.40 270 980 1,660 2,430 
30. 160.30 201.90 290 1,030 1,730 2,520 
31.. 165.80 207.60 310 1,080 1,800 2,630 
32.. 171.60 213.40 340 1,120 1,880 2,730 
33.. 177.70 219.60 360 1,180 1,960 2,830 
34.. 184.20 226.40 390 1,230 2,040 2,940 
35... 191.10 233.30 410 1,290 2.130 3.050 
36.. 198.40 240.80 440 1,340 2,210 3,160 
37.. 206.00 248.60 470 1,400 2,300 3,270 
38... 214.20 257.00 500 1,470 2,400 3,390 
39.. 222.80 265.80 530 1,530 2,490 3,500 
40.. 231.80 275.10 560 1,600 2,580 3,620 
 - 241.60 285.10 600 1,670 2,680 3,740 
42... 261.70 295.50 630 1,740 2,780 3,860 
43... 262.90 306.80 670 1,810 2,880 3,980 
44.. 274.40 318.70 700 1,880 2,980 4.100 
45.. 286.80 331.40 740 1,960 3,080 4,220 
46... 300.00 344.90 780 2,030 3,180 4,340 
47... 314.10 359.40 820 2,110 3,290 4,460 
48... 329.10 374.80 860 2,180 3,390 4,570 
49... 345.00 391.10 900 2,260 3,490 4,690 
50... 362.10 408.50 950 2,340 3,600 4,800 
51... 380.20 427.2 990 2,420 3,700 4,920 
52... 399.60 447.00 1,030 2,500 3,810 5,030 
53... 420.23 468.30 1,080 2,580 3,910 5,140 
54. 442.30 490.70 1,120 2,660 4,010 5,250 
55. 465.86 514.90 1,170 2,750 4,110 5,360 

Dividends 

Net Cost 

_—e 

10 10 y 

$58. + $1, 041: 90 

0 58. 1,075.70 
59:10 1,111.00 
59.20 1,145.30 
59.70 1,181.40 
59.90 1,218.50 
60.10 1,260.10 
60.30 1,303.90 
60.60 1,349.20 
60.80 1,397.00 
61.10 1,449.90 
61.40 1,505.00 
61.60 1,562.80 
61.80 1,623.40 
62.20 1,688.00 
62.20 1,757.40 
62.40 1,830.60 
62.70 1,906.80 
63.20 1,988.10 
63.50 2,074.70 
64.10 2,164.30 
65.00 2,259.70 
66.00 2,358.70 





(CONTINUED ON NEXT PAGE) 


ntangibles 











When choosing a profession, the customary prac- 
tice is to review the possibilities of financial gain, 
the opportunities for personal promotion, and the 
stability of the occupation under consideration. 
These items are fixed and tangible; they can be 
determined with almost mathematical certitude. 
They are constantly before the public eye, and the 
average man uses them to locate himself in his 
life work. 


But it is the intangibles—those abstract qualities 
perpetually hidden from the five senses—that spell 
peace of mind, spiritual gratification, pride of at- 
tainment. It is the ideals—the underlying prin- 
ciples of an institution—that bring contentment and 
prosperity, loyalty, and abiding trust into the heart 
of the member. 


Some institutions have minds, some have power, 
some have wealth—a few have souls. 


=A MERICAN CENTRAL Lire 





INSURANCE COMPANY 
INDIANAPOLIS, IND. 


































Interesting Facts 


from the 


JEFFERSON STANDARD’S 


Annual Statement nr 1, 1933 





NEW INSURANCE ISSUED (PAID-FOR 

Se eRe eee ee $ 36,440,100 
INSURANCE IN FORCE................... 328,270,890 
PAYMENTS TO LIVING POLICYHOLDERS 

ERG asta laren peepee 6,387,683 
PAYMENTS TO BENEFICIARIES IN 1932.. 2,852,580 
TOTAL PAYMENTS TO POLICYHOLDERS 

AND BENEFICIARIES ................- 9,240,263 
TOTAL PAYMENTS TO POLICYHOLDERS 

AND BENEFICIARIES SINCE ORGAN. 

a 65,103,520 
RATIO OF ACTUAL TO EXPECTED MOR- 

SIR gaat mm pei 59% 
INTEREST EARNED ON TOTAL IN. 

I iin cd nncscanncéuns 5.5% 
ACTUAL INTEREST COLLECTIONS ON 

MORTGAGE LOANS IN 1932 AVERAGE. . 6% 
INTEREST PAID ON FUNDS HELD IN 

BOUT Wow dsedesccvecosacdesscacscdes 5% 


JEFFERSON STANDARD 
LIFE INSURANCE COMPANY 


Greensboro, North Carolina 


JULIAN PRICE A. R. PERKINS 
PRESIDENT AGENCY MANAGER 
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cot Can You Manage A 
General Agency Now? 
In Iowa—Minnesota—Nebraska 


Step out of the mere solicitor class this 


Spring. Get an agency for yourself now 
















































in Iowa, Minnesota or Nebraska. Our offi- 
cials are “agency minded” and back you 
up with intensive, personal field help and 
attractive, modern policies. Write, telling 
all about yourself. 


Business increased 198.08% in last decade 
and a half — Assets increased 538.45%. 


The Old Line Qovar Rapids Vite 


INSURANCE COMPANY 
Cedar Rapids, Iowa 


Colonel C. B. Robbins, President 
C. B. Svoboda, Secy.—Jay G. Sigmund, Vice-Pres. & Agency Director 














THE 


ANHATTAN LIFE 
INSURANCE COMPANY 


654 Madison Avenue at 60th Street, 
New York City 


Founded 1850 Thomas E. Lovejoy, President 


Lire ENDOWMENT RETIREMENT INCOME 


Dovuste INDEMNITY DISABILITY 


Moorrtep Lire PREFERRED RISK SaLary SAVINGS 
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Net Cost 

End 

Age 2 3 5 10 10 yrs 
43. 48.00 50.20 54.20 67.60 2,464,40 
44.. 48.50 50.60 54.90 69.30 2,574.00 
45.. 48.90 51.00 56.00 71.80 2,688.20 
46.. 49.20 51.40 56.90 73.90 2,812.30 
Cts 49.70 52.10 58.30 76.50 2,942.10 
48.. 50.20 53.00 59.70 78.90 3,081.60 
| 60.70 53.90 61.10 81.30 3,230.10 
50.. 51.00 54.90 62.70 84.10 3,387.90 
- 51.70 56.10 64.50 87.00 3,556.10 
52.. 52.20 57.10 66.20 90.00 3,735.40 
53.... 53.00 58.40 68.40 93.60 3,924.20 
54.. 53.40 59.10 70.30 96.90 4.127.80 
55. 54.20 60.10 72.60 100.70 4,344.70 


A new optional method of settlement 
has been put in effect, similar to the 


tain varying according to age of pay 
This variation was made so the ¢ 
of guaranteed 
be exactly equal to the policy proce 


proceeds are “refunded” in guaran 


instalments. 


sold retirement life income according 
income units rather than premium yp 
It now announces retirement life 
come for both men and women deri 
from $100 of yearly premium and js M 
ing this form on both bases. 
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old option 4 with instalments cert 
but with the number of instalment 









instalments certain ¢ 


applied under the option, and thus ; 


Heretofore the Provident Mutual } 








AS SEEN FROM CHICAGO 





DE BARRY & ASSOCIATES REPORT 


C. D. DeBarry & Associates of Chi- 
cago who have been transferring the 
insurance of the Women’s Catholic 
Order of Foresters to an adequate rate 
basis report that in the period Jan. 1, 
1932, to March, 1933, they have trans- 
acted a total of $14,795,830, including 
transfers, increases and new business. 
New business was in excess of $2,000,- 
000, or 14% percent of the total trans- 
acted for the organization. 

Rewriting of out of date policies was 
so successful that the organization was 
retained to supervise the new business 
department. The DeBarry organization 
also was successful in handling con- 
servation work for the Oregon Mutual 
Life. The DeBarry office is preparing 
to transfer another fraternal with 23,000 
members to an adequate rate basis. 


* * * 
ALBRITTON’S BIRTHDAY 


In view of the fact that April 10 will 
be the 49th birthday of E. 5. Albritton, 
general agent in Chicago for the Provi- 
dent Mutual, the agency force will hold 
a party in the office Monday morning, 
adjourning at noon for lunch. The staff 
is making a special effort this week in 
order to present to Mr. Albritton a large 
number of applications on that day. Mr. 
Albritton jocu!arly announces that he 
intends to have no more birthdays. 
Judge W. V. Brothers of Chicago, a 
close personal friend, will be a speaker 
at the party. 


PARTY 


* * 
DR. SIMMONS GIVES TALK 
Dr. E. G. Simmons, vice-president 


and general manager of the Pan-Amer- 
ican Life, was in Chicago last week and 
addressed a joint meeting of the Chi- 
cago and Joliet, Ill., agency forces under 
Manager L. W. Ginter. Dr. Simmons’ 
talk was made on the 21st birthday an- 
niversary of the Pan-American Life. 
He showed that the company is in a 
strong position and gave some informa- 
tion regarding the moratorium. 
*x* * * 
OLD COLONY BUILDING SOLD 


The Old Colony Life building, 166-72 


A. O. Preus to a reprew 
tative of the Continental Illinois \; 
tional Bank & Trust Company, 
tee. The bank some time ago *& 
a foreclosure suit as trustee for bo 
holders under a $660,000 bond 
The land and building become the pr 
erty of the bondholders for $10,000 ca 
and cancellation of the bond issue 
Keys explained that the Old C 
Life, now in receivership, has had t 
years’ time in which to redeen 
building. Through avoidance of fe 
closure sale, he said, heavy expense ly 
been prevented and the company is pe 
mitted nine months’ additional time 
redemption over the period which wo 
have been allowed if there had bee 
judicial sale. 


Keys and J. 


as tr 


* * * 
DEMPSTER MAC MURPHY PROMO 


Dempster MacMurphy, who has be 
connected with the financial departme 
of the Chicago “Daily News,” and ¥ 
has been writing insurance feat 
stories, has been promoted by Publis 
Frank Knox and is made a member 


the promotion department connect 
with the Daily News-Universal Nee 
Reel. Mr. MacMurphy’s recent artic 


on life insurance companies’ salaries # 
tracted wide attention and caused som 
2,000 letters being written to the “Da 
News” and Colonel Knox. 
* x * 
ROTHAERMEL IS HONORED 


Agency managers, associate manage! 
and assistant managers of the Chica 
agencies of the Equitable of New Yo 
tendered a luncheon to William Rothe 
mel, superintendent of agencies ceili 
department, following his return 
his honeymoon. W. L. Gottschall, 2 
sistant agency manager of the Kellog 
agency, was chairman and presentet! 
chest of silver, gift of the manage 
Short talks were made by John Mort 
and H. T. Wright, millionaire product 
and by W. A. Weismann, assistant m® 


ager of the K. M. Sacks agency. Amo of 
the guests were Dr. A. L. Sherrill, me 
ical referee in Chicago; Dr. B. Ra 


lins, district inspector; Cashier Wil e 
Echols, Assistant Cashier S. A. Hench 








West Jackson boulevard, Chicago, has | and A. M. Sloan, assistant to Mr. Ro® 
been conveyed by Co-receivers A. S.| aermel. 
a 








HYDE PUBLISHES PLAN BOOK 


Recognizing that time management 
and planning are essential factors in suc- 
cessful life insurance production, Ben 
Hyde, Penn Mutual Life general agent 
in New York City, compiled a plan book 
for use in his agency. It met with such 
popular success that he has decided to 
distribute it generally. Mr. Hyde’s book 
is comprehensive and enables an agent 
to keep all his records in one convenient 
volume, thus assuring that it will be kept 
up to date. There is a place for record- 
ing daily, weekly, monthly and annual 
reports, and separate sheets are included 
for budgeting, important things requir- 









ing attention, agent’s changes, daily plan 








AS SEEN FROM NEW YORK 


By R. B. MITCHELL— 





- 
and results, summaries of plans, and 
sults, commissions and policy record &® 
income and their expenses. The book § 


bound in a durable blue leather, look 
leaf cover and sells for $5. 
x * * 
EXEMPTION OF CASH VALUE 
Exemption of the cash value of @ 


dowment policies, the same as ordi 
life policies, in bankruptcy has bet? . 
least partially upheld by Judge Kae 
under the New York exemption law * 
the United States district court at 
falo in the case of Dr. Horwitz. 

Dr. Horwitz carried about $50. 


5 wit 
endowment insurance payable to his 
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in case of death, and to himself if he 


should survive the endowment period. 
He became a bankrupt and the trustee in 
bankruptcy attempted to reach the cash 
surrender values. This was resisted 
under Section 55a of the New York in- 
surance law. The decision of the court 
js that the policies be returned to the 
bankrupt but with a provision that if 
the bankrupt at any time shall change 
the beneficiary for his personal advan- 
tage, or if he shall survive until matur- 
ity of the policies and shall receive the 
proceeds himself, then the amount of 
cash surrender value which the policies 
had at the time that the doctor was ad- 
judicated a bankrupt, shall become avail- 
able to his creditors. 

The apparent effect of the decision is 
to exempt endowment insurance so far 
as it is payable to a beneficiary other 
than the assured or his estate. 

xk * x 
SOME MARCH FIGURES 


The Luther-Keffer Agency of the 
Aetna Life at New York City, an- 
nounces that the agency paid for $2,- 
732,046 during March. The total busi- 
ness paid for up to April 1 is $8,738,650. 
Julian S. Myrick, manager Mutual 
Life of New York finds his paid-for 
business in March was $1,907,313 as 
compared with $2,700,591 for 1932. For 
the year the total paid-for business is 
$5,858,814 as against $8,082,300 in 1932. 
*x* * * 
SQUIRES WITH HOME LIFE 


Dwight C. Squires has been appointed 
a general agent for the Home Life of 
New York with offices in the home office 
building at 256 Broadway, New York. 
He has been with the Equitable Life of 
New York for the past five years, serv- 
ing as assistant agency manager and 
more recently as home purchase super- 
visor. His previous business experience 
was entirely in the general insurance 
field on Long Island. He was post- 
master at Port Jefferson Station for 14 
years, a post which his father had held 
for 25 years prior to his taking It. 


* * * 
BILLS NOT LIKELY TO PASS 


There seems to be little chance of 
passage by the New York legislature 
of the 31 bills introduced by the insur- 
ance department giving it enlarged au- 
thority over the interests it supervises. 
The legislature will adjourn April 7 
and the opposition to the bills is strong 
and effective. The sentiment among 
legislators seems to be that under the 
emergency act recently passed giving 
the superintendent of insurance, and the 
governor, extraordinary powers during 
the period of emergency and until the 
legislature or the governor decrees this 
no longer exists, the insurance depart- 
ment has all the power it needs for any 
purpose. There is always marked oppo- 
sition to departmental measures in the 
legislature and the emergency act gives 
it strength in the present situation. 

* * * 
RUMOR BILL PASSES SENATE 


_ The New York senate by a substan- 
tal majority passed the bill making the 
circulating of unwarranted rumors af- 
fecting the Standing of insurance com- 
panies a misdemeanor. Should similar 
action be taken by the assembly the 
measure would undoubtedly receive the 
Signature of Governor Lehman. 





Disability Loss 
Shows Increase 


(CONTINUED FROM PAGE 1) 


ne tins” there is no correspond- 
m ry in the investment section of 
~ ane and loss exhibit, annuity and 
Senerves being lumped together. 

investi termine the gain or loss on 
ha se =~ Agree annuities it was neces- 
naa ake each company’s annuity 
giz according to the reserve basis, 
roll Rs Percent, and compute the 
Ce between the reserve basis and 


€ company’ . ° 
assets. Pany's net interest rate on its 


Officials Differ 
in Their Views 
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case. Policy loans of companies of un- 
doubted soundness were affected mark- 
edly in the territory most influenced by 
the collapse of the Illinois Life. 

Thus, any “devil-take-the-hindmost” 
attitude in lifting the moratorium and 
exposing the companies to a flood of 
loans beyond the capacity of many of 
them to meet would only mean that the 
lid would have to be clamped down 
again or that the panic would spread 
until even the strongest companies 
would be unable to meet their claims. 

Since the New York regulations have 
been amended so that they do not af- 
fect operations outside the state, the 
way has been cleared for the elimination 
of conflicts. Connecticut has already 
adopted a similar measure. While such 
a step would, if generally adopted, solve 
the conflict question, it would not 
alleviate the situation that would arise 
if some commissioner were to lift the 
ban to a degree that other commission- 
ers would not feel justified in permit- 
ting in their own states in view of the 
condition of their companies. Com- 
panies in the latter group of states 
would immediately be put at a tre- 
mendous disadvantage as compared with 
the present status, where all companies 
are more or less in the same boat. 


Standard Practice Desired 


in Regard to Moratoria 
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moratorium. Far seeing executives take 
the ground that the lifting of it or plac- 
ing the companies in sort of a percent- 
age restrictive basis would be a grave 
mistake and would defeat the end. 
They argue that people should not be 
deprived of their equities in life insur- 
ance where they have a legitimate de- 
mand or need. This does not simply 
mean “distress money.” These officials 
desire that the fundamental functions of 
life insurance be observed. The com- 
panies are paying death claims, matured 
endowments, disability benefits, install- 
ment claims, interest on proceeds left 
with companies, etc. In fact the com- 
panies are functioning fairly well. The 
moratorium at first seemed to shut down 
all claims on the cash equity. Grad- 
ually the scope has been enlarged and 
commissioners have recognized the need 
of protecting these equities from spec- 
ulation, hoarding or other avenues that 
don’t connect actually with the life in- 
surance fund. Where there are actual 
needs or where commitments have been 
made it seems to be the impression that 
companies should be allowed to meet 
them. This would mean a gradual lay- 
ing aside of the cloak until finally the 
companies would be functioning nor- 
mally as before. As those greatly in- 
terested in the business have been delv- 
ing into the subject more and more, 
they are convinced that this is the 
proper way to emerge and that there 
should be no sudden or drastic move. 

Whether there can be any uniform- 
ity in this direction remains to be seen. 
Not all the commissioners will be pres- 
ent at the Chicago meeting. Some will 
undoubtedly disagree with whatever ac- 
tion is taken. However, it is hoped to 
get the more important states in line 
so that there will be practical unanim- 
ity. 

“Among the commissioners who have 
signified their intention to be present 
are Brown, Minnesota; Thompson, Mis- 
souri; Read, Oklahoma; Simms, West 
Virginia; Van Schaick, New York; 
Daniel, Texas; Tobin, Tennessee; Sulli- 
van, Washington; Clark, Iowa; Thule- 
meyer, Wyoming; Olsness, North Da- 
kota: Mortensen, Wisconsin; Holmes, 
Montana; Gough, New Jersey; Walsh, 
Maryland; Dunham, Connecticut; Pal- 





mer, Illinois. 








Financial Independence 
Week 


Financial independence through Life Insur- 
ance is a potent expression of the new outlook— 
an outlook gained from the distressful experi- 
ence of the last few years. 

3y identifying ourselves with Financial 
Independence Week we profit by this concerted 
attack on public inertia and by the stimulus of 
team work. We rank ourselves with the most 
constructive forces in our business. 


It will pay us all to follow through. 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 




















A brief summary 
of results in 1932— 








Assets rose to $95,505,469, an increase of $3,685,711. 


General Surplus to policyholders increased to $5,209,332, 
a gain of $451,731. In addition, a special reserve for contin- 
gencies was increased $350,000 to $1,000,000 and a special 
real estate profit reserve of $172,935 was set aside. Com- 
bined, these funds total $6,382,267, an increase of $974,666, 
or 18% over 1931's figures. 


Total Income amounted to $23,333,545, less than 1% 
below the record high figures of 1931. 


Payments to policyholders and beneficiaries totaled 
$15,297,014, of which 75% went to living policyholders. 
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Complete Life Insurance 


Service 


which includes: 


Policies for men, women and children from 1 
day to 70 years. 


Children’s policies with Beneficiary Insurance. 
Disability and Double Indemnity benefits. 


Special clause providing Surgical and Dismem- 
berment benefits may be included in policies. 


Participating and Non-participating. 
Special Monthly Sight Draft Premium Plan. 
Sales Planning Department. 


NEW ECONOMIC LIFE PLAN DESIGNED 
ESPECIALLY TO MEET PRESENT CON. 
DITIONS. 





» 


Henry W. Buttolph 


President 


George Graham 
Vice-President 


J. DeWitt Mills 
Superintendent of Agents 


V. F. Larson 


Secretary 


Central States Life Insurance 
Company 


HOME OFFICE ST. LOUIS, MO. 
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Companies’ Policy 


(CONTINUED FROM PAGE 3) 


message to policyholders as to state that 
nothing in the legislation passed or 
orders issued questions in the slightest 
degree the solvency of any life com- 
pany. 

Another company president states, 
“Insofar as the business in general is 
concerned, I do not understand that 
there was any inability on the part of 
practically all life insurance companies 
to concurrently meet the demand for 
policy loans and surrenders. I believe 
* * * that an increasing demand for 
loans on the part of large policyholders 
was noted concurrently with the runs 
which were being made on the banking 
institutions; that the ultimate effect of 
the banking situation is not clear even 
at this time, and if any considerable num- 
ber of the banks do not open or their 
opening is seriously delayed by reor- 
ganization, life insurance companies 
would be affected thereby in decreased 
income and in increased withdrawals 
from their funds * * * The general 
business outlook is one in which de- 
creased income is probably to be antici- 
pated * * * A measure of this sort is 
in reality for the protection of policy- 
holders themselves as it assures beyond 
doubt the carrying out of the primary 
purposes of the contract.” 


Companies’ Loan Practices 


In regard to policy loans to pay 
premiums, at least three companies are 
construing the loan restrictions as not 
permitting loans for premiums on new 
insurance. Six companies, large and 
small, are permitting such loans, con- 
struing such action as not involving the 
dissipation of cash. One company re- 
ports it also probably would be willing 
to permit a policy loan to pay premium 
on a policy carried by a member of the 
insured’s family, provided the insurance 
were in the same company. 

The president of another company 
operating in many states, however, be- 
lieves a policy loan to pay first premium 
is not permissible under New York and 
other state department rulings, and if 
made would get companies into trouble. 
He says the public might take the view 
that companies are willing to and could 
make policy loans to promote their own 
interest, but refuse to do so where their 
interest is not involved. 

Pyramiding Is Feared 





An important consideration is the pos- 
sibility that many policyholders may 
pyramid by using values in old policies 








BROKERAGE BUSINESS” 








Send 9 cents in stamps for sample copy of THE ACCIDENT & HEALTH 
REVIEW 


The only exclusive accident and health paper published. It gives ideas and sugges- 
tions that help you sell income protection insurance. 
A-1946, Insurance Exchange, Chicago. 


Address your inquiry to 


to buy new ones, with no assurance that 
they can pay future premiums on both 
new and old policies and might have to 
drop one or both. This always has been 
considered bad for the business from 
the persistency standpoint, and also be- 
cause of the tendency toward overinsur- 
ance or speculation. Some companies, 
however, feel that this practice is just 
another way to keep up sales and sup- 
port the agency force, although it may 
be poor business in the long run. 

Most of the companies do not make 
loans on extended insurance, but three 
companies report they are willing to do 
as follows: 1, Reduce face and refund 
balance as cash surrender as usual; 2, 
surrender part and reduce face or reduce 
the extension, but with preference to 
surrender all and hold the excess over 
$100 at interest: 3, no loans on extended 
insurance except where accompanied by 
a pure endowment feature; reduction of 
face on death. It was said by one com- 
pany if it did loan on extended insur- 
ance, the face would be reduced to pre- 
vent anti-selection. 


Face of Policy Reduced 


Of the few reporting companies which 
make loans on extended insurance, all 
reduce face amount, and one company 
reports it is granting whatever loans 
can be made and then surrendering the 
policy. To cover the balance of the 








paring a certificate to be issued in lie, 
of the difference between the actual cash 
surrender value and the loan that j 
granted, the certificate to bear interes 
at the regular rate, which is 3% percent 
plus an extra 1 percent, in effect hold. 
ing the amount covered by the certif. 
cate in trust pending lifting of the re. 
strictions. The assured is given no op. 
tion in the matter. 
Surrender practices vary. 
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missior 
pany at first urges the policy loar, ang ~~ 
failing that, suggests on large policies Mom t 
that the part represented by $100 o was au 
cash value be canceled, continuing the HR make | 
remaining insurance as a premium: pay. Senato 
ing policy. If this is not desired, the should 
policy is placed on an automatic reduced F ‘ed 
paid up insurance rather than extended I j,<yrar 
term. But if assured insists on com- MR costs 
plete surrender, he is paid $100 and the it 
subject to restrictions, the remainder MR with t 
left on deposit. short 
Offers Paid Up Insurance the en 
2 the pr 
Another company whose automatic oresen 
nonforfeiture clause is extended insur. The n: 
ance, asks agents to point out the merits MB) choc 
of paid up insurance, in order to avoid come 
possible embarrassment later when the at ¢ 
emergency has passed and the policy- aie 
holder would find much less equity re. cations 
maining in an extended policy. Where the ex 
a change involves a refund of less than the R 
$100, the “extreme need” provision ap 9% .¢ inf, 
plies, but where more than $100, this re. 
striction makes it necessary to apply the 
surplus refundable amount to future If t 
premiums. One company makes no mittee 
policy change unless the policyholder a con 
agrees to this practice. ticular 
A large middle western company on insura 
extension agreements and  premiun could 
notes has reduced the minimum settle- play. 
ment to one-tenth of the annual pre- availal 
mium for one month extension, but not a few 
less than $5. Premium extension agree- very s 
ments will be accepted for renewal oi suranc 
semi-annual and quarterly payments. HB operat 
Great caution is being used in accepting the su 
first and. second year premium notes then | 
Public Is Philosophical ge 
¢ « 
The Research Bureau finds in reports steps 
from many sections that the public is not cx 
accepting the situation remarkably well indica 
From California comes word that con- Bro 
pany men have experienced little dif- about 
culty with the field force, production 1s ness 
holding up well, being 20 percent ahead The 4 
of March a year ago for one company J cising 
and 12 percent ahead for the year thus J} closec 
far. A Kansas company notes that pre- 9 order! 
mium income is not materially affected pelled 
by the moratorium. A Kentucky com- J} upon 
pany reports the insuring public at large BR of sa 
is taking the situation gracefully and right 
the number of complaints received i loan 
almost negligible. From Wisconsin ‘ guess 
comes word that since the bank mora rush { 
torium, the number of requests for loans J se 
and surrenders has dropped 50 percent — 
In Illinois March production exceeded — 
business for the corresponding perio hes 
last year. From New York came word entru 
that premium collections in the aggre ance 
gate already have returned to about 5) wish 
percent of normal. sever: 
The bulletins so far have been baset they 
on reports from 79 companies [rom pol 
every section of the country, received & funds 
by wire and air mail. BS equiti 
A number of reports indicate a strong ; est p 
trend toward the more economic! B® oon, 
forms. One company reports 40 percelt B® Le 
of its business in the past two or three BP aoeg 
weeks on the five year modified life pla” BP are . 
Another company has just announced a cones 
step rate policy with premiums increa* tant 
ing for ten years and then going shall 
level premiums, and another shortly Ww" prese 
announce a special low premium policy tions 
The Research Bureau asks whether insur 
the “back to pure protection” idea me ject 
should be fostered and specially pushed = mem 
now, or agents should continue to sell of ot 
cash value and investment policies. *™ Spirit 
ture bulletins may be expected to cor great 
tain widely scattered views on this > B® num! 
ject. Fi 
W. S. Schley has been appointed ~ Yi TI 
eral agent at George West, Tex., for “ a bi 
dalgo county and vicinity by the Libert! 
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Commissioners Committee 


to Assist R. F. C. Is Urged 
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yays of finding a way back to solid 
ground. Naturally one’s thoughts turn 
to the organization of insurance com- 
missioners and the possibility of their 
apointing a strong working committee 
fom their own members. The R. F. C. 
was authorized in the law creating it to 
make loans to insurance companies and 
Senator Fletcher’s proposed bill, if it 
should become law, would bring the R. 
F. C. into still closer touch with life 
insurance problems. This naturally sug- 
gests the thought that a committee of 
the insurance commissioners working 
with the R. F. C. could in a relatively 
short time arrive at a clear picture of 
the entire situation. The magnitude of 
the problem is small compared with that 
presented by the recent banking crisis. 
The number of banks was in the neigh- 
borhood of 18,000. The number of life 
insurance companies is less than 2 per- 
cent of that figure. The individual in- 
surance commissioners already have an 
intimate knowledge of the condition of 
the companies in their own states and 
the R. F. C. itself has a certain amount 
of information. 
Should Work Jointly 


If the insurance commissioners cOm- 
mittee and the R. F. C. should unite in 
aconclusion with reference to any par- 
ticular company, the authority of the 
insurance commissioner of its state 
could appropriately be brought into 
play. It is hard to believe that with the 
available avenues for relief, more than 
a few companies, representing but a 
very small fraction of the aggregate in- 
surance in force, would not be able to 
operate on a business-as-usual basis. If 
the survey should indicate the opposite 
then the holiday should be prolonged. 
If not, it should be declared over as 
soon as possible. The analogy with the 
steps taken in the field of banking is 
not complete but is sufficiently close to 
indicate the objective. 

Broadly speaking, there is no doubt 
about the great strength and the sound- 
ness of the institution of life insurance. 
The problem is basically one of exer- 
cising proper control so that any dis- 
closed weak points may be removed in 
orderly fashion and lurking doubts dis- 
pelled. Millions of policyholders look 
upon their life insurance as a bulwark 
ot safety and security. And they are 
right in doing so. When the cash and 
loan value restrictions are lifted my 
Suess is that there will be no frivolous 
rush to draw out cash. However, meas- 
ures analagous to those in effect in the 
banking field should be adopted to curb 
any such action. I believe policyhold- 
ers, generally, will be only too thankful 
that through the years they have been 
entrusting their funds to the life insur- 
ance companies, Widespread will be the 
wish among policyholders that they had 
several times as much life insurance as 
they actually have. On the other hand 
many policyholders are in dire need of 
tunds and should have access to the 
equities under their policies at the earli- 
est possible moment consistent with the 
general good. 

Let us not be cast down and discour- 
aged. The means of finding a way out 
are at hand. We need not be unduly 
concerned about details. The all-impor- 
tant point is that coordinated control 
shall emerge so that good order may be 
Preserved in the raising of the restric- 
tions. It is unthinkable that the life 
Msurance business should become sub- 
= o the law of the jungle. We are 
—_ ers one of another. The solution 
; .our problem is to be sought in the 
Spirit of that high principle so that the 


Sreatest good shall 
number, eee 


Industrial Bill Killed 
‘ es Massachusetts legislature killed 
: be which would protect industrial 
- Mts against deductions from their 
ommissions for lapsed business. 








Insurance Studies Farm 
Mortgage Refunding Plan 
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Mr. Wallace suggested several reme- 
dial measures, including voluntary debt 
adjustments, refinancing farm mort- 
gages at low rate of interest, use of 
government instrumentalities, principally 
the federal land banks and Reconstruc- 
tion Finance Corporation as a basis for 
refinancing on favorable terms, with a 
minimum burden on the federal treas- 
ury. 


DISCOUNT IS FEARED 


NEW YORK, April 6.—The adminis- 
tration’s plan for farm refinancing will 
probably have little effect on lite in- 
surance companies except those whose 
demands for policy loans make the sale 
of some of their farm mortgages im- 
perative. 

Just how large a factor those 4% per- 
cent bonds would be in the life insurance 
farm loan situation would depend on 
what the market would be on these 
obligations. Right now the presumption 
is they would sell at a discount, presum- 
ably about 95. ‘lhe fact that they would 
be guaranteed as to interest but not as 
to principal by the Treasury makes them 
something new in the world of finance. 
Without an actual test in the market it 
is difficult to say whether they will be 
classed by the public with government 
bonds or with the federal land bank 
bonds, which have been selling in the 
neighborhod of 93. 

Discount Is Predicted 


Financial houses specializing in gov- 
erment bonds believe that the proposed 
issue would be much closer to federal 
land bank bonds than to the direct ob- 
ligations of the government. This would 
mean that the bonds would be quoted 
at a discount, which in turn would mean 
that a life company accepting them in 
exchange for its farm mortgages would 
be writing off a portion of the debt. 
In case the bonds should sell at par or 
a premium they would, of course, be 
much more attractive. 

To exchange these bonds, selling at a 
discount, for good farm mortgages 
would be distinctly unattractive to life 
companies not in need of cash, for with 
farm relief at hand the outlook for farm 
mortgages is considerably brighter than 
it has been in some time. 

CINCINNATI VIEWPOINT GIVEN 

CINCINNATI, April 6.—Insurance 
companies of Cincinnati holding farm 
mortgages are inclined to approve Presi- 
dent Roosevelt’s plans for helping the 
farmer and believe they will have a fav- 
orable effect on insurance companies 
holding farm mortgages. The relief 
measures with regard to farm mortgages 
are only one part of the constructive 
plan to get the farmer back on his 
feet again and give him living prices 
for his produce. The improved prices 
will enable him eventually to pay off 
his mortgage but in the meantime those 
farmers whose mortgages have been 
foreclosed or were not paid at maturity 
will need some help in the way of te 
duced interest and in this the govern- 
ment will take a hand through a bond 
issue with rates to farmers at presum- 
ably 4% percent. There will presum- 
ably a scaling down of interest to in- 
surance companies on mortgages which 
have matured but have not been paid. 
It should be borne in mind that the 
great bulk of farm mortgages are on 
perfectly good property and well se- 
cured and it is to be presumed that the 
rise in prices for farm products will 
enable these farmers to pay out. So 
far as the mortgage contract itself is 
concerned, speaking of both straight 
mortgages and those that are amortized, 
there is a penalty in the contract which 
amply protects the company in case the 
mortgage is paid off before its maturity. 
It may be argued that farmers having 
these mortgages will be inclined not to 
pay their interest at the higher rate but 
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A Strong 
Financial Structure 


Of the $23,228,158 invested funds of the 
Yeomen Mutual Life, 61 per cent, or over 14 
millions, is in federal, state and municipal bonds. 
Only 12 per cent or $1,199,532, is invested in 
real estate mortgage loans. Such a highly 
liquid investment position is another reason 
why “In Yeomen There Is Strength.” 
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as it is understood that the farm relief 
plan as far as farm mortgages are con 
cerned covers only a period of two years 
not many of these high class mortgages 
will be affected as the better farmers 
will be able to carry out their mortgage 
contracts under the improved prices that 
will prevail. 

As to the proposed appraisal of farms 
it is understood that the period of 1909- 
1914 will be taken as a basis and on this 
basis insurance company mortgages will 
not be greatly affected. It is recog- 
nized that at least for some years there 
is likely to be a lower prevailing in- 
terest rate on farm mortgages, as prob- 
ably on most other classes of securities, 
but confidence is expressed that farm 
mortgages will not be discriminated 
against and what cuts may be made will 
carry on through the small city mort- 
gages, railroad bonds, municipal bonds, 
etc. In the reappraisal on farms on 
which mortgages have been foreclosed 
there may be some scaling down of 
values but on these mortgages the com- 
panies would probably have to take cer- 
tain losses anyway and they will no 
doubt be inclined to cooperate in every 
way possible to help the class of sub- 
merged farmers get back on their feet 
and become once again self-sustaining. 
It is known that the insurance com- 
panies holding farm mortgages are work- 
ing closely with government agencies 
seeking to bring about practical farm 
relief and the developments at Wash- 
ington are meeting with insurance com- 
pany approval as confidence is felt that 
the relief plans will not make a special! 
class of farm securities any more than 
of municipal bonds, railroad bonds, city 
mortgages, etc. 


Prefers Mortgage 
to Land Bank Bond 


(CONTINUED FROM PAGE 2) 


ington to attend conferences in connec- 
tion with the bill. 

Although Mr. Westbrook spoke only 
for himself his views are significant in 
that he has been a leader in the insur- 
ance farm mortgage field for the past 
decade and he represents a company that 
has more than sixty millions invested in 
this field. 


Mortgages Known Quantity 





Mr. Westbrook said farm mortgages 
“even in their present state are a known 
quantity.”” As such they are much to 
be preferred to the unknown quantity of 
the value of federal land bank bonds 
which may be substituted for them. Be- 
hind this opinion is the proven economic 
fact that security bearing a fixed and 
guaranteed rate of interest by the fed- 
eral government will show a deprecia- 
tion in value in a period of inflation 
“wpoon which we seem to be definitely 
entering despite any assertions to the 
contrary.” 

Insurance companies, he points out, 
are seeking security of principal and are 
little concerned with a fixed yield or in- 
terest return. In a period of inflation 
these known quantity mortgages would 
appear much more desirable than fed- 
eral land banks bonds or even out-and- 
out government bonds. 

Mr. Westbrook’s opinion may be out- 
lined as follows: 


Many Mortgages Good 


There are millions of dollars of farm 
mortgages that are still good with in- 
terest paid and amortization cared for. 
The land owned by insurance companies 
is also going to be worth much more 
in a period of inflation. 

The lowering of rate from 5% or 6 
perecnt to. 4% percent is not going to 
solve the individual problem. In the 
aggregate it amounts to millions but in- 
dividually to little. The assertion that 
the bill will afford protection from im- 
mediate foreclosures and provides for 
extensions and new mortgages is of 
little interest to insurance companies 

(CONTINUED ON LAST PAGE) 
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Some Arguments Used by Agents 
in Meeting Sales Resistance 


During these Moratorium Days 


Life insurance field men are having 
no easy time these days in selling in- 
surance because of the moratorium and 
the unreasonable attitude on part of 
many people toward life insurance. Per- 
haps life insurance impregnability has 
been oversold. People began to feel 
that whatever happened to mankind, 
their life insurance was always safe and 
they could rely upon it as the one su- 
preme foundation in any emergency. 
Therefore they were stunned when they 
heard of legal reserve life insurance fail- 
ures even though these companies were 
manhandled or exploited. Then came 
the moratorium and much publicity at- 
tached to the fact that the states had 
laid a prohibition on surrenders and 
cash values. 


People Begin to See _ 
Reasonableness of Action 


It is a universal trait of mankind to 
resent a prohibition. Many people had 
not thought of borrowing on or sur- 
rendering their policies but when they 
found that these state edicts had been 
issued they rose up in their wrath and 
condemned life insurance. As the days 
have gone by and people have been 
learning more about the causes that led 
to the moratorium and have been to!d 
that if these state proclamations had 
not been made, life insurance com- 
panies would have been destroyed or 
greatly weakened, and all their funds 
that had been accumulated largely for 
protection of families impaired, they 
have begun to appreciate the reasonable- 
ness of the action. Whatever has been 
done has been along the line of protect- 
ing policyholders. Life companies should 
not be called upon to stand the brunt, 
not only of all life insurance demands 
themselves but all banking require- 
ments. When the banks closed then 
disaster faced life companies because 
policyholders would demand their 
ed since they could get it nowhere 
else, 


Basic Functions of Life 
Insurance Are Preserved 


It must be understood that the basic 
functions of life insurance are being pre- 
served. Until 25 years ago companies 
did not pay cash or surrender policies 
unless there was a very severe penalty 
exacted. Companies were not supposed 
to be in the business of banking. Then 
the investment feature of life insurance 
was extended and its scope was en- 
larged. However, there was no inten- 
tion on part of the management of com- 
panies to have life insurance invade the 
banking field and take the place of 
banks. It was never to be supposed 
that people were withdrawing their life 
Msurance equities for other than real 
needs. Life insurance has always been 
regarded as a sinking fund or a last 
reserve or defense when all other ave- 
hues have been exhausted. It never oc- 
curred to executives that life insurance 


were established and its underpinnings 
were being impaired, then life insurance 
could be used legitimately. It has been 
the illegitimate use of life insurance 
funds by policyholders that has wrought 
harm. They have been asked to bear 
far more than they should. 


Life Companies Are Meeting 
All the Social Demands 


Today life companies are paying out 
death claims, installment benefits, 
double indemnity benefits, endowments 
maturing, disability benefits, policyhold- 
ers’ dividends that have been declared, 
annuities, interest on funds left with 
companies. Then gradually the states 
are modifying their edicts so that it is 
predicted that in a short time life in- 
surance money will be available for all 
normal uses and needs. In states like 
New York and IIlinois, life insurance 
money can be drawn for extreme need, 
money to pay taxes, interest, rent, hos- 
pital and medical service, food, educa- 
tional purposes, prevention of penalties 
on commitments prior to a certain date, 
to farmers for agricultural purposes, 
payrolls. This, after all, is quite a wide 
scope. It is to be hoped that these 
state edicts will be modified so that the 
legitimate needs of policyholders will 
be met but it would be unwise at pres- 
ent to satisfy what might be termed 
the speculative, hoarding, exploiting or 
plunging instincts and to thrust life in- 
surance into the banking field even 
more extensively than in the past. 


No One Will Lose on 
His Good Life Insurance 


Many people have lost money by 
banks failing or being opened on a re- 
stricted basis. They have lost through 
investments of all sorts. Their real es- 
tate is not worth anything like it was in 
days gone by. Yet no one is losing 
anything who is insured in a sound legal 
reserve life company. All the funda- 
mental functions of life insurance are 
being observed. For a time people may 
be inconvenienced in not being able to 
borrow on a policy or surrender for 
cash. If, however, a person knew that 
he would get back what he had deposi- 
ted in a failed bank, or if he could get 
the face value of his investments or 
what he paid for, he would be abun- 
dantly satisfied. People today are per- 
fectly willing to have their investments 
reduced horizontally so that the face 
value and interest rate will be in accord 
with the debtor’s ability to pay. Life in- 
surance, however, is still 100 percent 
solvent. No one will lose a cent in a 
good company. All that is found is a 
temporary inconvenience. 


Great Majority of Bank 
Deposits Are Still Frozen 


Agents are busy formulating an- 
swers to those prospects who cite the 
life insurance moratorium as a reason 
for doubting the availability of cash 


money would be withdrawn for hoard-| values. One line of argument goes as 
~~ or speculation or for entering into | follows: 
ifferent lines of business that may have Closing down the banks was hailed 


Seemed roseate. It was regarded as a 
conservator of business. If a business 








as a great move by the President. 
prevented the ruin of the banks by a 


It 











relatively few panic stricken depositors. 
The danger was apparent and spectac- 
ular and the President acted. 

If all the banks had opened in full as 
suddenly as they closed, the life insur- 
ance moratorium would not have been 
necessary. What is not realized is that 
a very large percentage of bank deposits 
are still frozen. Consequently, deposi- 
tors in the frozen banks turned to their 
life insurance, creating exactly the sit- 
uation in life insurance which caused 
the President to declare the universal 
bank moratorium. 

Secretary of the Treasury Woodin 
says 90 percent of the national bank de- 
posits are now freed, but freezing even 
10 percent of the deposits runs into 
billions, with the consequent demand on 
life insurance. Besides that, great num- 
bers of state banks are still closed, or 
operating on 5 percent limits, with 95 
percent frozen. Here again the deposi- 
tors turned to their life insurance. 


Life Insurance Liquid 
Beyond Ordinary Needs 


Life insurance is liquid even far be- 
yond ordinary needs. In the ordinary 
course of business companies paid $4,- 
500,000,000 to policyholders and claim- 
ants in 1932. The Reconstruction Fi- 
nance Company, which is supposed to 
be the great saviour of the country, 
has disbursed only $1,500,000,000. That 
is scarcely equal to the additional load 
assumed by the life companies in 1932. 
Before 1932 the ordinary disbursements 
of the life companies ran below $3,000,- 
000,000. The jump to $4,500,000,000 in 
1932 was greater than the entire ac- 
tivity of the Reconstruction Finance 
Corporation. 

Beyond that, the companies were li- 
quid up to the moment of the universal 
moratorium on banks proclaimed by the 
President. Any one who will cite the 
President’s moratorium to show. that 
bank deposits are not liquid can justly 
claim that life insurance values are not 
liquid. Any one who admits that an 
extraordinary situation justified the 
President’s action in closing the banks 
must admit that the continuing extraor- 
dinary situation, throwing the bank bur- 
den on the life companies, justifies the 
life insurance moratorium. The banking 
solution is hailed as a great one. If all 
the banks were opened, the excessive 
demand on the life companies would 
cease and they could remove restric- 
tions just like the banks. What con- 
fronted the President on banks still con- 
fronts the life companies. 

Limited Banking Facilities 

Still in Many Sections 

What people fail to realize is that 
there are whole sections of the country 
still with very limited banking facili- 
ties. The correspondent of THE NATIONAL 
UNDERWRITER in a large city writes: “I 
know it is not according to rules and 
regulations in any office, but will you 
in my check this month make it railway 
express order or a post office order. 
Outside of your check, which I sent on 
for collection by the express company 
(and it cost me 40 cents) I haven't 
been able to collect a cent for the past 
45 days. The checks I receive are all 
on open banks but they are held in this 
city for some reason or other. We have 
only two banks open here, the — and 
the —. The rest closed to a certain ex- 
tent, 95 percent frozen and the checks 
sent out for collection—well, you can’t 
get the money for them. Do this for 











me, this once, please.” 
dated April 2. 
Naturally every policyholder in that 
section of the country needs cash, just 
like everybody else, and if the policy- 


That letter is 


holders in even one section fall back 
on their life insurance for cash, it is 
enough to create a run. In a bank run 
it is not every depositor who demands 
his money. Only the panicky few. But 
when all the policyholders in an entire 
section or in several sections, demand 
their money, it amounts to a run on 
the life companies. If the President's 
moratorium was wise, the life insurance 
moratorium is wise. If the President's 
moratorium does not mean that bank 
deposits are not liquid, then the life 
moratorium does not mean that life in- 
surance values are not liquid. 


Many People Have Wrong 
Idea About Their Insurance 


Policyholders who live in districts 
where the banks are not open and oper- 
ating normally cannot judge of the life 
insurance situation. Most of them have 
no real complaint about inability to get 
their life insurance values. They can 
get the money they need, which they 
could not do from the banks during the 
bank moratorium, They would be just 
as sensible to withdraw their money 
from banks that have reopened, and 
start another run, as to demand their 
life insurance values when they do not 
need them. If the bank moratorium 
was sensible, then the continuation of 
the life insurance moratorium is sens- 
ible. Neither reflects on the essential 
liquidity of the banks or of life insur- 
ance. It is only necessary to remem- 
ber that this is a vast country, and im- 
mense sections are almost without 
banking facilities to the present day, to 
realize that the demands on the life 
companies come, not from places where 
the banks are open, but from places 
where the banks are restricted or 
closed. 

As to the inequality of the morator- 
ium, that is due to the 49 jurisdictions 
over life insurance. There was equally 
great confusion in the bank morator- 
tums, until the President stepped in. 
Constitutionally he could not step in 
and equalize the life moratorium. 

An agent who had the salaries of life 
company officers “thrown in his face” 
answered: “Sure, you don’t want office 
boys looking after your money, do you?” 

He went on to assert that the life 
companies were going fine up to the 
bank moratorium. They were meeting 
every obligation and were amply liquid. 
Then when the moratorium struck they 
were too busy to think of details like 
officers’ salaries, which all told don’t 
amount to a postage stamp per year on 
$1,000 of insurance. The officers have 
taken a cut now, and it might have been 
better if they had thought of it first, 
but the showing of life insurance up 
to the President's moratorium justifies 
good salaries. 


Sales Tax and Insurance 


Attorney General Kerner of Illinois 
has informed Superintendent Palmer 
that the new Illinois 3 percent sales tax 
does not apply to insurance, the tax only 
being imposed on tangible personal 
property. 
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We Think We’ve 
Got It 


Life Agents have long known a prolific 
income awaited them in the Health and 
Accident field, on business they could 
readily write. 

The trouble has been to find a class of 
contract which fully met their ideas of 
income protection. 

We think we've got it in our new line 
of policies. end in the coupon and 
we will send you further information. 

MAIL COUPON 


INTER-OCEAN CASUALTY 
COMPANY “ 















Executive Office 


CINCINNATI-OHIO 

| Inter-Ocean Casualty Co., | 
| American Bidg., Cincinnati, Ohio. 

Please send me information regarding your acci- | 
] dent and health policies. 
J NAME... cecesseeeesseeteeneeeneeneeeeeeeees [ 
J STREET ..........ccceeeeserssssteeeeenneeeeeeees | 
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CLAY W. HAMLIN 
“DEFINITIZER” SYSTEM 


Manual for the manager on Mr. Hamlin’s 


complete time trol plans and 3 copies of 
the “Definitizer” for $1.00. 


Insurance R & R Service 
Indianapolis, Indiana 


“Life. Insurance” by Associate Actuary 
J. B. MacLean of the Mutual Life of New 
York in its third edition is a revised 
work because of radical changes in the 
insurance situation with regard to a 
number of subjects. This is a most 
valuable book containing 20 chapters de- 
voted to practical information of life in- 
surance in its various phases. Price $4, 
sold by The National Underwriter. 
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Elimination of Unsuccessful 
Agent Considered Necessary 





Unfortunate as it is to the agents 
affected, it is necessary in these days to 
eliminate the unsuccessful agent just as 
soon as it appears that he has little 
chance to succeed in the business, it was 
the consensus at the March meeting of 
the Life Agency Supervisors Associa- 
tion of Chicago. A round table on the 
subject “Recruiting and Elimination of 
Agents” was held with Harry Walters 
of the Stumes & Loeb general agency 
of the Penn Mutual as chairman. 

Desk space is valuable; the agents use 
correspondence and telephone facilities. 
They are in most offices given the privi- 
lege of having typewritten presentations 
and briefs prepared. All these services 
are an expense to the agency, which 
cannot afford to give them to unpro- 
ductive agents, it was felt. 


Cancelling of Contract | 
Recommended as Tonic 


Cancelling of agency contracts of non- 
producers often has a beneficial effect 
on them, serving as a challenge to their 
ability, and it helps the morale of other 
agents. One office requires a minimum 
production from its agents or else they 
are deprived of their desks and forced 
to operate over the counter. Many 
agents who thus suffer the loss of the 
ordinary facilities get busy and write 
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enough business so they can get back 
their desks. The minimum set by this 
and many other offices is $100,000 paid 
business. 

A. H. Hiatt of the Aetna Life believes 
recruiting and elimination are tied close- 
ly together. He explains several meth- 
ods of getting agency prospects. One 
way is to induce successful salesmen in 
other lines to talk to the agency force. 
This excites their interest in life insur- 
ance and sometimes they come into the 
fold. Another way is to get in touch 
with personnel officers of businesses 
who have records containing much in- 
formation on men seeking jobs. This 
information is invaluable in preselection 
of prospective agents by the supervisor 
before interviewing them. 


Center of Influence Method 
Also Is Found Good 


Centers of influence also are good. 
Mr. Hiatt said the “situations wanted” 
classified ads are worth watching, for if 
the man out of work spends money for 
an advertisement to get a job, Mr. Hi- 
att believes it is worth a 3-cent stamp 
to get in touch with him. 

The victims of mergers and business 
failures also are good prospective 
agents. Policyholders quite frequently 
turn out to be successful agents. An- 
other classification is retiring public of- 
ficials. They have large circles of 
friends and often great influence. Male 
school teachers, Mr. Hiatt finds, make 
good agents as a rule. At present these 
are underpaid as a class and in some 
cities are not getting their pay at all on 
account of depleted public funds. It is 
worth while to watch trade papers and 
clip items on all changes, marriages, 
births, etc., in these various fields. Last 
but by no means least as a source of 
agents is the agency force. 

Yates, Union Central, found the 
best of agents were obtained through 
the regular agency force as these were 
hand picked. A newspaper ad cam- 
paign, he said, is least satisfactory as a 
great deal of time is required in inter- 
viewing applicants, and credit reports 
are necessary. 


Results of Newspaper 
Advertising Plan Given 


The Union Central’s office in Chicago 
under Manager H. A. Zischke tried this 
mass recruiting system recently, put- 
ting in several newspapers a classified 
advertisement and receiving 154 replies. 
The applicants were interviewed 25 at a 
time. There were 70 men who appeared 
for the interviews, 25 signed applications 
to enter the training class, but only 15 
of these actually started the course and 
only nine finished it. 

At the end of a week’s time of actual 
selling, five of the nine were eliminated 
because of unsatisfactory credit reports 
and six weeks after the campaign was 
started only one man remained. Mr. 
Yates said his office believes in main- 
taining an agent's contract so long as 
the man is not a trouble maker, appears 
to be trying and desk room is available. 

E. S. Rappaport, assistant manager 
of the Pacific Mutual’s branch in Chi- 
cago told results of a mass recruiting 
plan in which there were 250 replies 
from men generally meeting the quali- 
fications. These were weeded out by 
interviews and the agency finally was 
left with 12 men in a training class. All 
finished the intensive course of a week, 








running from 8:30 a. m. to 5 p. m. ex 
day with only a short time for lund 
and also involving home work. The 
are seven of these 12 men remaining 
whom some undoubtedly are or will 
substantial producers, Mr. Rappag 
said. As against this mass producti 
“run ’em through the sausage mill” 
of recruiting, he leans toward the sel 
tive process. He finds recruiting ag 
much similar to regular agents’ pr 
pecting. 

Samuel Leland, Jr., manager life %& 
partment Fred S. James & Co, 
president of the association, presided, 














Prefer Mortgage to Land 
Bank Bonds: Westbrod 


(CONTINUED FROM PAGE 22) 


which have only foreclosed in cases ¢ 
abandoned farms or where the tenay 
refuses point-blank to help solve his om 
difficulty. You cannot legislate remedi 
statutes in such instances. If the bill, x 
asserted, will result in scaling the deby 
of the farmer all debts will have to \ 
scaled in all classes of society. Ther 
should be no uniform scaling as ther 
are many mortgages which are for onh 
25 percent of the present actual vale 
of the farm. It is unreasonable thz 
such debts be scaled in the same amour 
as those of the farmer whose mortgag 
is 100 percent. 

Authorization of $50,000,000 loans } 
the R. F. C. to drainage, levee and ir- 
gation districts will in many instances 
reduce and refinance outstanding ir 
debtedness which was incurred throug 
extravagance and in districts whic 
never should have been drained. 

Summed up, the most important be 
lief of the insurance leader is that th 
bill will not be of great benefit to th 
companies as they are already practic: 
ing many of the bill’s features. The i- 
dividual companies know the principa 
value of their holdings at present «# 
contrasted with lack of knowledge 
value of land bank bonds which woul 
be substituted for the mortgages. 


New Pittsburgh Office Opened 


The formal opening of the new Pitts- 
burgh offices of the Lincoln Nation 
Life was celebrated April 1 with a spe 










































cial sales congress for western Penn 2 
sylvania. S. M. Thompson, gener Ca 
agent, was in charge. Vice-presidet! 
A. L. Dern and J. J. Klingenberger Pr 
assistant secretary and auditor, attendet th 
from the home office. The meeting 
were held in the new agency quarters " 
the Koppers building. The Pittsburg? Cal 
agency reports a 20 percent gain in pai the 
business for the first two months. cre 
ing 
tur 
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